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Story of the Week 


A cold and wan Santa Claus proto- 
type openly pleaded for coins at a 
aowntown street intersection. 

“Poor Santa,” a moppet reacted. 
“Maybe he doesn’t have enough 
money to go home to the North Pole.” 


Indubitably 


Little Jerry had just returned home 
from his first day in the third grade. 

“Hi, son,’”’ greeted his mother, “did 
you learn anything in school today?” 

“Naw,” replied the boy disgustedly. 
Then suddenly his face brightened. 
“But I learned a lot during recess,” 
he announced proudly. 


Male Mail 


“That boy of ours... honestly... 
he’s getting so independent,” mourned 
Mrs. Morgan. “He hardly ever writes 
home since he went away to college. 
And I mail him a letter almost every 


. day. Fred, do you ever write him? 


Surely, he’d answer you ... he al- 
ways worshipped you so much.” 
“Yep, I wrote him last Thursday,” 
proffered her husband. 
“Are you sure? How do you know, 


* dear?” 


“Just look it up in my checkbook,” 
grunted Mr. Morgan, shortly and 


 gruffly. 


Drop Dead List 


Miss Latimer was well aware of 
the fact that she was currently Num- 
ber One on her students’ “Drop Dead 
List.” In her geometry classes that 
very morning she had assigned for 
homework a number of exceptionally 
difficult problems. 

Upon entering the high school caf- 
eteria at lunch-time that day she 
couldn’t help but notice a group of 
girls from her  second-hour class 
crowding around a boy who always 
received A’s in mathematics. 

“Henry,” she overheard one lassie 
plead, “can you help us with these 
problems Old Lady Latimer assigned 
us this morning?” 

“Gosh, no,” apologized the boy, 
“my old man’s out of town this 
week!” 


All Over 


\t a dinner party Suzie Kew, a 
high-school senior, was seated next 
to a venerable and honored scientist. 

“What do you do?” the lass probed. 

‘I study astronomy,” he grunted. 

“No kidding?” trilled Suzie. “You 
must be awful slow. I finished study- 
ing that last year.” 


Pretty Good Idea 


ccording to Miss Hess, who 
tea-hes fourth grade- pupils in Grosse 
Pointe’s Maire School, her cutest 
litt = blonde misrecited —— a PTA 
8a’ \ering* 
“Get me live in a house ieibiie a 
road : 
“ \ndiwbe a. friend to men.” 
The appigise and laughter were 
rolongéed that the show didn’t 
ra until léng. past her children’s 
bed! ime. 
(C concluded on ‘Page 6: Column 1) 
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Industry Group Favors Larger 


CMP Allotment for 1-Line Mfr. 


Group Voices Objection to Any ‘Stripped’ Models 


WASHINGTON, D. C.—The prin- 
ciple of making larger allotments of 
controlled materials to _ single-line 
producers of consumer durable goods 
at the expense of multiple-line pro- 
ducers was unanimously endorsed at 
a recent meeting of the mechanical 
household refrigerator and farm and 
home freezer manufacturers industry 
advisory committee with the National 
Production Authority. 

NPA said it is considering a plan, 
previously suggested by this indus- 
try, to make relatively higher CMP 
allotments to single-line producers. 
To obtain the additional amounts of 
materials, lower allotments would be 
made to multiple-line producers. 

Single-line producers on the com- 
mittee were asked to advise NPA 
what sort of adjustment would be 
considered adequate if it is decided to 
make this special adjustment. 

Industry members, however, en- 
tered some pointed objections to such 
thinking, explaining that— 

(1) A hardship is worked on 
manufacturers who restrict lines, 
because if the manufacturer drops a 


share of the market, he stands to 
lose that part of the market. 

(2) Consumers today have been 
educated to, and want deluxe models. 
If they want “low-end” models, there 
are plenty of good used refrigerators 
available. 

(3) So-called ‘“stripped’’ models 
are purchased almost entirely by 
housing projects or apartments. 
When the individual buyer purchases 
a new refrigerator, he wants to trade 
in his old model for one with new 
features and styling. 

Industry members agreed, in re- 
sponse to a request by NPA, to re- 
port on the effects of material cut- 
backs on employment and produc- 
tion. It was pointed out that the in- 
dustry is seasonal in nature, and em- 
ployment in the first quarter of 1952 
should be compared with a similar 
period in 1951, rather than with the 
fourth quarter when production is at 
its lowest point. 

Industry members were advised 
to look ahead to the possible time 
when the number of units that could 


(Concluded on Page 4, Column 3) 


CPR 105 Regulates 
Used Machinery Price 


WASHINGTON, D. C.—The Office 
of Price Stabilization recently issued 
a new tailored ceiling price regula- 
tion to cover sales of used industrial 
and construction machinery and re- 
lated equipment, including air condi- 
tioning and refrigeration machinery 
of 25 hp. and above. 

The new regulation, designated as 
CPR 105, became effective on Dec. 
17. It applies to compressors and 
condensing units of 25 hp. capacity 
and larger; dust collecting equipment 
of the industrial type; most industrial 
fans and blowers including warm air 
furnace and attic fans; heat ex- 
changer equipment designed for prod- 
ucts covered by this regulation; all 
types of air temperature and hu- 
midity controls, coin operated de- 
vices, and household refrigeration 
controls; and industrial water puri- 
fying equipment. 

In general, ceiling prices are de- 
termined for rebuilt and guaranteed 
equipment and for equipment that 
does not qualify as being rebuilt and 
guaranteed. 

The ceiling price for rebuilt and 


(Concluded on Page 4, Column 1) 


Harvester Raises Prices 
On Its Home Freezers 


CHICAGO—Increased costs of ma- 
terials and labor have forced Inter- 
national Harvester Co. to raise the 
list prices of its three home freezer 
models from $8 to $15, it was re- 
ported here. 

Model 70 was raised in price from 
$279.95 to $287.95, model 111 from 
$434.95 to $446.95, and model 158 
from $524.95 to $539.95. 

At the same time, it was an- 
nounced that the company’s 1952 
line of refrigerators and home freez- 
ers will be unveiled Jan. 29 at the 
Drake hotel, Chicago, during the first 
of three regional meetings for dis- 
tributor and district personnel. 

Other regional meetings are sched- 
uled for the Essex House in New 
York City on Feb. 1 and the Hotel 
Mark Hopkins, San Francisco, Feb. 
7. Introductory open houses for deal- 
ers will be held during February by 
distributors and district offices. Ad- 
vertising and consumer showings of 
the line will begin around March 1. 


ACRMA Estimates 
"51 Room Cooler 
Sales at 251,000 


WASHINGTON, D. C.—The Air 
Conditioning and Refrigerating Ma- 
chinery Association has released its 
estimates of manufacturers’ ship- 
ments of room air conditioners in the 
year 1951. These estimates, given 
below, include shipments by all 
manufacturers, both ACRMA mem- 
bers and non-members: 


Mfrs. Sales 

Units Value 
Window-sill type .... 238,450 $45,305,500 
Console (floor) type . 12,550 4,267,000 


TOCA cisisciecseses 251,000 $49,572,500 


Remington Adds 
Room Cooler to Line 


AUBURN, N. Y.—Addition of a 
new model 4 “Roomette” 14-hp. unit 
to its 1952 line of room air condi- 
tioners, now in full production, has 
been announced by Remington Air 
Conditioning, Div. of Remington 
Corp. here. 

The model 4 has a French grey, 
furniture steel cabinet and harmoniz- 
ing, one-piece front louvers’ of 
Flemish oak. The latter provide 140 
c.f.m. of “down-flow” draft-free dis- 
tribution of conditioned air with no 
need for adjustments, according to 
the company. 

Cooling capacity is given as 4,010 
B.t.u. per hour under ASRE stand- 
ard test conditions. The unit is said 
(Concluded on Back Page, Column 2) 


International Products 
Forms Home Freezer Div. 


LOS ANGELES—tThe formation of 
a home freezer division has been an- 
nounced by William Lapin, president 
of International Products  Corp., 
here, commercial refrigeration equip- 
ment manufacturer. Ab Waxman 
heads the division with the title of 
general sales manager. 

Under the copyright name, “Uprite 
Freeze,” International Products will 
market a complete line of home 
freezers, including 10, 14, 18, and 
24-cu. ft. upright models. All models 

(Concluded on Page 4, Column 4) 


Gift Certificates 
Considered Rebates 
Under Reg. W Rule 


WASHINGTON, D. C.—Merchan- 
dise certificates awarded to con- 
sumers as prizes in sales contests to 
be applied toward the purchase of 
particular appliances are considered 
by the Board of Governors of the 
Federal Reserve System to be rebates 
or sales discounts, the FRB an- 
nounced recently. 

As such, they cannot be applied, 
in instalment sales governed by Regu- 
lation W, to the down payment of the 
appliance purchased. The amount of 
the gift certificate must be deducted 
from the sales price of the article 
and the down payment (in the case 
of major appliances) figured at 15% 
of the net price, the FRB explained. 

“This applies,” the board said, 
“whether the ‘merchandise certifi- 
cate’ is applied in its entirety toward 
the purchase of a listed article or 
whether so applied in part with a 
cash payment for any balance of the 
value of the certificate. 

“It would also apply where the bal- 
ance of the value of a certificate 
(that balance remaining after a cash 
payment to a contestant who pur- 
chased a listed article during the 
contest) would be applied in connec- 
tion with instalment credit for an 
additional article. 

“As to instalment credit outstand- 
ing in connection with an article pur- 
chased during the contest, cash pay- 
ments to the purchaser of such article 
receiving a certificate would consti- 
tute either refund of down payment 
or payment of instalment payments 
contrary to the regulation. 

“A registrant who is an instalment 


(Concluded on Page 4, Column 2) 


350 Structures Get 
NPA Allotments 


WASHINGTON, D. C.—Out of 
2,052 applications for allotments of 
controlled materials in the first 
quarter of 1952 to build commercial, 
religious, entertainment, and com- 
munity structures, National Produc- 
tion Authority made allotments to 
350. 

In addition, 41 were granted an ap- 
proved construction schedule where 
no allotment was requested and 51 
were exempt under terms of NPA 
regulations as their requirements 
were less than established minimums 
requiring authorization. Denied were 
1,610 applications. Decisions on ap- 
proximately 700 additional cases will 
be reported later. 

NPA pointed out that the high 
number of denials was made neces- 
sary by the limited quantity of con- 
trolled materials, especially structural 
steel. The agency was able to allot 
only about 35,000 tons of steel—18% 
of that requested—including about 
10,000 tons of structural steel—about 
15% of the amount requested. 

No alloy or stainless steel was al- 


(Concluded on Page 4, Column 5) 
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7 Prices Go 
ib i Pay Is Soieed 


DETROIT—Barring the possibility 
of a quick settlement with little or 
no wage increases—something that is 
highly improbable — manufacturers 
of products using steel will be the 
principal victims of the steel strike, 
threatened for New Year’s Eve. 

If the strike takes effect, and steel 
production is curtailed, production 
schedules may be hurt, and manufac- 
turers may have to pay premium 
“gray market” prices for steel to 
stay in business. 

If the strike is settled with the 
workers winning a _ substantial in- 
crease, manufacturers of end items 
will be in another “wage-cost-price” 
squeeze which may force them to 
apply for further price increases. 

Present strategy seems to be for 
the union to go through with the 
motions of calling a strike, and then 
wait for a plea from President Tru- 
man to submit it to the Wage Sta- 
bilization Board. But Steelworkers’ 
Union President Philip Murray says 
that acceptance of this by the union 
would have to wait for a special con- 
vention meeting Jan. 3 and 4 in At- 
lantic City. Thus, it seems quite 
possible that the steel workers might 
be idle for a week, at least. 


Norge Stops Making 
Own Compressor 


CHICAGO—Norge Div. of Borg- 
Warner Corp. will close its compres- 
sor plant in Chattanooga, Tenn. on 
Dec. 21, it has been announced by 
George M. Smith, president of the 
Norge Div., and its compressor units 
will be obtained from an _ outside 
source. 

According to the statement by 
Smith, “Because of restrictions in 
production imposed by the govern- 
ment, it is impossible for the Norge 
Div. to continue to manufacture its 
own refrigerator compressors. They 
are to be obtained from an outside 
source. 

“Our Chattanooga plant will be 
closed for inventory on about Dec. 21 
and production will not be resumed, 
at least immediately. 

“The plans for the future of the 
plant are indefinite. Norge hopes to 
undertake to substitute defense work 
which will in time enable the plant 
to be put back in operation, employ- 
ing as many if not more persons than 
are on the payroll at present.” 


Kalamazoo Stockholders To 
Vote on Range Division Sale 


KALAMAZOO, Mich.—Directors of 
Kalamazoo Stove & Furnace Co. will 
recommend the sale, for a cash price, 
of the range and stove division of the 
company, at a special meeting of 
shareholders Jan. 25, according to 
a report issued here last week. 

Approval of a majority of the 
firm’s stockholders is required. 

As reported in the Dec. 10 issue 
of AIR CONDITIONING & REFRIGERA- 
TION NEWS, Kelvinator Div. of Nash- 
Kelvinator Corp. has reportedly been 
negotiating for Kalamazoo’s range 
and stove division. 


Nema Refrigerator Sales 
Only 209,263 for Oct. 


NEW YORK CITY—The 16 refrig- 
erator manufacturers reporting to 
the National Electrical Manufactur- 
ers Association sold 209,263 units 
during October to bring their 10 
months total for the year to 3,418,601 
units. 

The October sales total is less 
than half that of October last year 
when 420,431 units were sold. It 
just fell short of the volume moved 
in September when 215,459 units 
were sold. 

Almost all of the deficit from last 
year could be attributed to the do- 
mestic market. Foreign sales for the 


(Concluded on Page 18, Column 5) 
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AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER 24, 1951 


Distributor Stages 3-Day Show for: lts Dealers OPS Amendment Revises 


Customers Invited, Too! 
Mfrs. Give Sales Help In 
Closing Commercial Jobs 


ALBANY, N. Y.—One of the larg- 
est commercial refrigeration dealer 
shows in the East was recently pre- 
sented by A. Wayne Merriam, Inc. 
here, General Electric distributor and 
parts depot, from Nov. 13 through 
16, at the firm’s warehouse annex. 

The show was said to have been 
unique in that dealers were encour- 
aged to bring customers in during the 
week for sales assistance by manu- 
facturers and distributor personnel, 
resulting in the closing of several 
commercial jobs. 

Highlight of the event was a 
showing of the Tyler line of refrig- 
erated fixtures and the Harderfreez 
chest and upright farm and home 
freezers. 

The Merriam company was recent- 
ly appointed exclusive distributor for 
Tyler Fixture Corp. in a large area 
of northeastern New York from 
Rockland county north to the Cana- 
dian border. 

Other products featured at the 
show were General Electric condens- 
ing units and water coolers; Puffer- 
Hubbard reach-in refrigerators; 
Jewett ‘‘Bevador” circular beverage 
cooler; and Kramer cooling units. 

An informal atmosphere prevailed 
with refreshments served to all who 
attended. 

Manufacturer representatives in at- 
tendance were Rex Holmes, north- 
east sales manager for Tyler; Rich- 
ard White, sales manager for Harder- 
freez; Al Pearson, sales manager for 
Jewett; Red Roley, New York dis- 
trict representative for General 
Electric Co., Air Conditioning Div.; 
and Don McClellan, field engineer for 
the G-E Air Conditioning Div. 

Merriam personnel in charge of 
dealer show were: J. W. Widmer, 
commercial manager; Harold V. 
Cross, commercial refrigeration en- 
gineer; and Jim McNary, advertis- 
ing and sales promotion division 
manager. 


JUST ASK US! 


Turn to “What’s New” Page for 
useful information on new products. 


ON HAND at A. Wayne Merriam's 3-day show for its dealers were three of the firm's 


representatives (left to right) 


Harold Cross, 


commercial refrigeration engineer; Jim 


McNary, advertising and sales promotion division manager; and J. W. Widmer, manager 
of the commercial division. 


TO DISPLAY its commercial lines the Merriam company set up cases and fixtures in an 
informal atmosphere where dealers could bring their customers to see the units and talk 
over problems with manufacturers’ representatives. 


Ullom Named Purchasing 
Agent for Westinghouse 


MANSFIELD, Ohio—The appoint- 
ment of Warren Ullom as purchasing 
agent for the Westinghouse Electric 
Appliance Div., was announced re- 
cently by J. H. Ashbaugh, vice presi- 
dent. He succeeds E. L. Smith who 
was recently made works manager 
of the new plant in Columbus, Ohio. 

L. J. Weaver, order service super- 


visor at Newark, succeeds him. 
de 
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Alcoa Develops Aluminum 
Tubing for Refrigerants 


PITTSBURGH—Aluminum Co. of 
America has announced a new prod- 
uct—“Alcoa Utilitube’”—which will 
handle all refrigerants except methyl 
chloride. 

Alcoa Utilitube, the product’s com- 
plete trade name now being regis- 
tered, is a general purpose aluminum 
coiled tube made of new Alcoa alu- 
minum alloy B50S-0. It combines low 
cost per foot, easy workability, and 
high fatigue strength. 

According to R. B. Whidden, man- 
ager of tube and extrusion sales, 
Alcoa Utilitube can also be used in 
fuel oil, gasoline, and lubricating oil 
lines for internal combustion en- 
gines; in fuel gas lines for stoves 
and heaters; and in air, vacuum, and 
hydraulic lines for brakes and in- 
struments. The new product will 
handle kerosene and cutting com- 
pounds for screw machines and 
lathes. 

Alcoa Utilitube costs substantially 
less per foot than copper and less 
than other strong aluminum alloys. 
If desired, it may be had in lengths 
up to 1,000 ft. or more, depending on 
size. 

Having good flaring and forming 
characteristics, Alcoa Utilitube also 
bends more easily than annealed 
copper and work hardens less under 
repeated bending. 

In addition, it has excellent re- 
sistence to vibration and high re- 
sistance to corrosion in many ex- 
posures including industrial and sea 
coast atmospheres. It improves in 
mechanical properties at sub-zero 
temperatures, even as low as -320° F. 

A new booklet on Alcoa Utilitube 
is being prepared and will be ready 
for distribution soon. 


Sydney James Plans To 
Retire from UL Dec. 31 


CHICAGO—Sydney V. James, who 
has been engineer of the Casualty 
and Automotive Dept. of Under- 
writers’ Laboratories, Inc., here since 
1926, is retiring on Dec. 31. 

C. C. Fitzsimmons, associate engi- 
neer of the department, will succeed 
James, it was announced. 


As head of the UL department 
which handles testing of all refrig- 
eration and air conditioning equip- 
ment, James is widely known 
throughout the industry. He served 
as a member of the sectional com- 
mittee which formulated the ASA- 
B9 safety code for refrigeration, and 
is a member of the Interpretations 
Sub-committee for this code. 
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Processing Standards 
For CPR-7 Applications 


WASHINGTON, D. C.—The Office 
of Price Stabilization announced that 
it is revising its standards for the 
processing of applications under Sec- 
tion 43 of Ceiling Price Regulation 
7. 

By an amendment which took ef- 
fect on Dec. 17, no new applications 
under Section 43 will be entertained 
until further notice. This will per- 
mit a review of all orders issued to 
date in the light of the revised stand- 
ards, and will insure that no new 
orders will be issued which are not 
in accord with such standards. 

Section 43 of CPR 7 covers situa- 
tions where manufacturers have his- 
torically suggested prices that retail- 
ers and wholesalers shall charge for 
their branded articles. 

CPR 7 is the OPS retail regulation 
in the non-food field. It is a price 
chart type of regulation which limits 
retailers to their normal margins of 
cost. 

In taking this action, OPS pointed 
out that most manufacturers who 
required the benefits of Section 43 
have already availed themselves of 
it. It was also pointed out that the 
orders issued to date have been pro- 
visional in nature and have expressly 
stated that they are subject to re- 
view by OPS. 


Colorful NEMA Poster 
To Spur Spring Sales 


NEW YORK CITY—An attractive, 
three-color poster has been intro- 
duced by the Electric Housewares 
Section of NEMA, sponsors of the 
Electric Housewares Gift Campaign, 
to help dealers spur more sales dur- 
ing spring, 1952. 

Designed in shades of yellow, 
green, and red, the poster will con- 
tinue to carry out the long-range in- 
dustry theme: Give Electric House- 
wares—First Choice For Every Gift 
Occasion. 


Airtemp Announces 3 New 
Appointments In Sales Div. 


DAYTON—Appointments of F. J. 
Lauhna and M. T. Bard as assistant 
sales managers in the Airtemp Div. 

of Chrysler Corp. 


were announcec 
recently by J. F 
Knoff, geners! 


sales manager c* 
the division. 


F. 3. Lauhos 


Sc; 5. Figen 
was named as ac- 
ministrative assis’ - 
ant to the gener: | 
sales manager. 

Lauhna came t» 
Airtemp in 194) 
as assistant to the 
merchandising manager. He becane 
regional manager in 1947 and ac- 
ministrative assistant to the vice 
president in 1950. 

Bard joined Airtemp in 1941 us 
director of commercial sales. He wis 
made director of national account 
sales in 1947 and added packaged air 
conditioning sales to his duties in 
1950. 

Prugh started with Airtemp in the 
time study division in 1942, moving 
in 1943 to the budget department. He 
had been assistant budget director 
since 1946. 

Additional changes in the sales 
staff have made A. F. Ward man- 
ager of sales training, W. B. Magill 
manager of advertising, J. J. Mc- 
Mahon manager of sales promotion, 
L. E. Epley manager of sales records, 
M. J. Leonard assistant manager of 
application engineering, and H. P. 
Young special heating representa- 
tive. 


M. T. Bard 


Summer Comfort with Fashion-Wise Appliance 


Mitchell Predicts 52 Boom Year for Room Coolers, 
Consumer Education Pays Off with High Summer Sales 


CHICAGO—The year 1952 will see 
the greatest period in room air con- 
ditioner sales history, B. A. Mitchell, 
president of Mitchell Mfg. Co., pre- 
dicted recently. 

Mitchell made his prediction as 
part of an announcement that 1951 
room air conditioner sales by his firm 
outstripped those of 1950 by 54%. 

Cause of the upsweep in room air 
conditioner sales was laid to the 
“slow but sure education of the in- 
dividual consumer in the facts of air 
conditioning. The consumer is learn- 
ing that, for moderate cost, summer 
comfort is available in a_ self-con- 
tained, fashion-wise appliance,” 
Mitchell explained. 

“No longer is the would-be con- 
sumer possessed of the notion that 
room air conditioners are a luxury 
item. On the contrary, the public has 
become aware of the fact that sum- 
mer comfort is fully as important as 
winter comfort and is considerably 
less expensive.” 

A survey conducted by the com- 
pany showed many dealers report- 
ing that the usual problem of slack 
summer months in the major appli- 
ance field was alleviated by the sales 
of room air conditioners, the manu- 
facturer noted. 

“In fact, the survey showed that 
in some cities room air conditioner 
sales in these months topped those 
of that sales colossus—television,” 
Mitchell said. His company also mar- 
kets a TV set. 

These facts have made room air 
conditioners into as basic a com- 
modity for the major appliance 


od 


ANSUL 


REFRIGERANTS 
AND 


REFRIGERATION PRODUCTS 


Sold exclusively through 
Refrigeration Wholesalers 


ANSUL 


CHEMICAL COMPANY 
REFRIGERATION DIVISION 
MARINETTE e¢ WISCONSIN 


dealer as refrigerators, washing ma- 
chines, clothes driers, and TV sets, 
Mitchell declared. 

“The room air conditioner is giving 
the household refrigerator and the 
TV set as well as other major appli- 
ances a run for the consumer dollar. 
The sales picture for 1952 is better 
than bright; it appears that it will 
be the biggest year the room air con- 
ditioner has ever seen,” he said. 


“Industry-wide, the 1950 sales were 
83% over those of 1949. With’ the 
1951 sales picture these figures add 
up to an amazing record for this 
relatively young industry, and bode 
well for the future.” 


Sunbeam, Dormeyer 
Bury Legal Hatchet 


CHICAGO — Sunbeam Corp. and 
Dormeyer Corp. have settled their 
three-year old legal battle over 
alleged infringement of patents on 
food mixing devices, it was an- 
nounced here recently. 

The settlement called for Dormeyer 
to pay Sunbeam an undisclosed sum 
for disputed royalties and to use 4 
Sunbeam license for future manu- 
facture. 
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WANTED 


ENGINEER— 
DATA SPECIALIST 
AIR CONDITIONING 
AND REFRIGERATION 


One of the largest interna- 
tionally known manufacturers 
requires an Application Engi- 
neer, Specialist in Data Prepa- 
ration for both Price Book and 
Sales Bulletins. 

Position permanent. Must 
have special ability, initiative 
and experience. When applying 
list complete qualifications. 


Box 3874, Air Conditioning & 
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Coming! A Great Engineering Achievement! 


fyi you see a symbol of one of the great strides forward in 
home refrigeration. It is the symbol of a great basic achieve- 
ment by Kelvinator . . . the pioneer in so many other great accom- 
plishments that have advanced the science of refrigeration. 

The symbol you see above stands for something entirely new 
... entirely revolutionary. It stands for something that will change 
all existing concepts of refrigerator automatic defrosting. From this 


GET MORE coe 


symbol—and the great accomplishment it represents—will come 
striking new awareness of Kelvinator engineering leadership, tre- 
mendous demand by customers, profitable sales for Kelvinator 
dealers. 

Here once again, more excitingly demonstrated than ever, is new 
proof that the Kelvinator franchise is the most valuable in the 
appliance industry. 


chiunator 


THE MOST VALUABLE FRANCHISE IN THE APPLIANCE INDUSTRY 
ELECTRIC REFRIGERATORS...RANGES...FREEZERS...WATER HEATERS...AIR DRIERS 
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Machinery Prices-- 


(Concluded from Page 1, Column 2) 


guaranteed equipment is established 
at the rate of 85% of its applicable 
base price. 

For equipment which is not rebuilt 
and guaranteed, the ceiling is estab- 
lished at 55% of its applicable base 
price. 

However, in either case, a ceiling 
price may be determined under a de- 
preciation method prescribed for cer- 
tain types of equipment listed in Ap- 
pendix B (including all those men- 
tioned ahove). Under this method, 
annual rates of depreciation, ranging 
from 3 to 30% are applied to the 
base price. 

In the case of equipment which is 
not rebuilt and guaranteed, the de- 
preciation method of pricing must 
not result in a ceiling price of more 
than 80% of the base price. 

Sellers determine used equipment 
ceilings by applying the specified 
percentages to the manufacturer’s 
current published list price (base 
price) for the same or similar new 
equipment. In the absence of a manu- 
facturer’s current list price, an al- 
ternative list or cost price may be 
used for applying the percentages 
specified. 

Where ceilings are determined 
under the depreciation method, the 
seller must furnish the purchaser 
with a statement containing an iden- 
tifying description of the equipment, 
the name and address of the original 
purchaser, and the date it was ac- 
quired by the original purchaser. 

Ceilings must be established on an 
f.o.b. point of shipment basis. 

Customary special packing or 

crating charges, credit charges, tax 
charges, and terms and conditions of 
sale must be the same as the seller 
generally had in effect during the 
period from Dec. 19, 1950 to Jan. 25, 
1951. 
Sellers must furnish purchasers 
with a detailed invoice covering each 
sale. If equipment is purchased or 
traded-in for resale purposes a de- 
tailed record of such equipment must 
be kept by the seller showing its 
final disposition or sale. 

Where equipment is sold at auc- 
tion, the auctioneer must notify OPS 
at least six days before the sale as 
to the equipment being sold and the 
place, date, and time of sale. 

Heretofore, ceiling prices for the 
used equipment covered by CPR 105 
have been determined under the Gen- 
eral Ceiling Price Regulation, it was 
stated. 


THE FAMILY’S 
PREFERENCE EVERYWHERE 


FT FT 


15 CU. FT. 23 CU. FT. 


8 CU. FT 


Pinnacle Appoints 
Goldstein Sales Mgr. 


FLEETWOOD, Pa.—Appointment 
of Michael Goldstein as general sales 
manager of Pinnacle Equipment Corp. 
: -» has been announc- 
ed by Harel H. 
Becker, president. 
4 Becker said that 

' the appointment 
launches an ex- 
tensive expansion 
_ and sales program 
_ by the company. 

Goldstein, who 
will have complete 
executive charge 
of all sales, has 
been closely affili- 
ated with Pinnacle 
Equipment for the 
past nine years. Previous to that 
time, he was associated with national 
refrigeration companies. He has 
spent approximately 25 years in the 
commercial refrigeration field and 
has been a member of the Refrig- 
eration & Air Conditioning Guild for 
several years. 


Gift Certificates -- 


(Concluded from Page 1, Column 4) 
vendor of a listed article is not pro- 
hibited by the regulation from giving 
a rebate or sales discount on the 
sales price of the listed article, but 
such rebates or discounts must be 
treated in the manner required under 
the regulation. 

“In addition a registrant is free to 
make such payments as he may wish 
to make to the customer upon the 
termination of the instalment obliga- 
tion, including refund of the entire 
amount paid by the customer. 

“However, payment by an instal- 
ment vendor, for example, of all or 
part of any instalment prior to the 
last instalment, would not be per- 
missible under the regulation, in 
cases such as described herein.” 

The case cited by the board, which 
was the basis for the interpretation 
was as follows: 

“A question recently arose con- 
cerning the status under Regulation 
W of so-called ‘merchandise certi- 
ficates’ to be awarded as prizes in 
contests open to the public and spon- 
sored by a manufacturer and its 
local dealers on a nationwide scale 
as a sales promotion program for the 
products of the manufacturer which 
include refrigerators, freezers, 
ranges, kitchen equipment, water 
heaters, radios, and television receiv- 
ers. 

“Among other things, it appears 
that the ‘merchandise certificates,’ 
which range in value from $25 to 
$500, are to be awarded to con- 
testants who are judged to have 
given the best answers to certain 
questions concerning the manufac- 
turer’s products and who also have 
written the best short essay on a 
specified topic of general interest. 

“A description of the contest states 
that ‘a winner may, at his option, 
apply all or part of the value of his 
prize certificate toward a down pay- 
ment on a higher priced’ product of 
the manufacturer. 

“In addition, a winner may receive 
‘up to $15 in change after a certifi- 
cate has been partially redeemed for’ 
any such product. 

“Furthermore, in the case of a pur- 
chase ‘during the contest, such mer- 
chandise certificate will be redeemed 
in cash by the dealer from whom the 
purchase was made up to either the 
face amount of the certificate or the 
price of the product so purchased 
during the contest, whichever shall 
be less, and any balance may be ap- 
plied against the purchase of addi- 
tional’ products of the manufacturer.” 


M. Goldstein 


Carl Krumrei Named 
Radio Specialty V. Pres. 


MILWAUKEE—Promotion of Carl 
Krumrei from general sales man- 
ager to vice president in charge of 
sales of Radio Specialty Co., Wiscon- 
sin distributor of Philco products, 
has been announced by A. Van 
Antwerpen, president. 

At the same time, Van Antwerpen 
announced the appointment of Herbert 
M. Israel as advertising and sales 
promotion manager. Israel came to 
the firm from Warner Bros. Pictures 
Corp. Earlier, he was with the 
Hearst Newspaper Enterprises. 

Krumrei was elected to his new 
office at a recent meeting of the 
company’s board of directors. Prior 
to joining the firm three and a half 
years ago, he had been associated 
with Philco since 1936. 


Mfr. Allotments -- 


(Concluded from Page 1, Column 3) 


be madé with the available materials 
might be less than even the replace- 
ment demand, and to plan possible 
courses of action to meet the emer- 
gency. 

One such course would be for com- 
pany managers and engineers to dis- 
cuss whether production should be 
concentrated in a few models, chosen 
to meet the broadest consumer needs, 
and to make the most effective use 
of limited materials. 

The committee approved an NPA 
proposal to reclassify vitreous enamel 
parts from “B” to “A” products ef- 
fective the third quarter of 1952. 
Other components used by the indus- 
try will be kept in their present prod- 
uct classifications as follows: 

‘ Wiring harnesses—A 

Valves— 

Cord sets— 
Condensers— 
Evaporators— 
Ice cube trays— 
Accumulators— 
Compressors— 

The manufacturers were requested 
to submit separate second-quarter 
CMP applications (Form CMP-4B) 
for production units and for repair 
parts. Beginning with that quarter, 
NPA will make separate allotments 
for new units and repair parts. 

Members were also advised to file 
new CMP-56 reports covering base 
period production of new units alone 
if the previous reports had included 
materials used to produce both re- 
pair parts and new units. 


Drew r row 


Roof Is Private Property 


Use It for TV Aerial at 
Landlord’s Discretion, 


Supreme Court Rules 


BROOKLYN—Voiding an opinion 
by State Rent Administrator Joseph 
D. McGoldrick, Justice Murray Hearn 
ruled in Supreme Court here that 
use of a roof for a television antenna 
cannot be included among essential 
services demanded from a landlord. 

McGoldrick had stated that a land- 
lord may not interfere with a ten- 
ant’s antenna erected prior to March 
1, 1950, holding that such equipment 
was an essential service provided 
with housing accommodations. 

Defendants in the case were nine 
tenants who claimed they had been 
given oral permission by the super- 
intendent to install aerials. The land- 
lord is 5411 Realty Corp. 

“Unquestionably at the time the 
Emergency Housing Rent Law was 
passed,” Judge Hearn said, “a ten- 
ant’s maintenance of a television roof 
aerial was either a squatting (if 
without the landlord’s permission) or 
a revocable license (if with the land- 
lord’s consent). 

“Hence, under pre-existing law, the 
landlord could at any time compel 
the tenant to remove his aerial. If 
the conclusion reached by the admin- 
istrator in his opinion be given 
effect, it would be tantamount to de- 
priving a landlord of his pre-existing 
right.” 


Arvin Lists 2 Price Cuts, 
One New Model Electriclron 


COLUMBUS, Ind.—A_ temporary 
reduction of $2 in the retail list 
prices of two electric iron models 
and introduction of a new model 
priced at $9.95 have been announced 
by Arvin Industries, Inc. 

The new prices, described as mid- 
winter “specials,” are effective Jan. 
2 and for a limited time, according 
to Gordon T. Ritter, director of 
sales of Arvin’s electric housewares 
division. He said the initial promotion 
is limited to January and February 
only. 


Former model 2100, with a red © 


plastic handle and dial of the same 
style as 2100B, is now designated 
model 2100R, and is reduced in price 
from $12.95 to $10.95. 

Top model in the line, model 2300, 
with the “Magic Watchman dial,” 
has been reduced from $14.95 to 
$12.95. Price of model 2200 remains 
unchanged at $11.95. 

The new model, designated 2100B, 
is Arvin’s 2100 model iron now avail- 
able with a streamlined handle and 
control dial in black plastic. The 
price of $9.95 is said to be the lowest 
at which an Arvin iron has sold for 
several years. 


International Products - - 


(Concluded from Page 1, Column 3) 


are available in white baked enamel, 
stainless steel, and satin finish alu- 
minum. 

The Uprite Freeze freezers are 
powered by Servel hermetically 
sealed units and are insulated with 
5 in. of high density fiber glass. Each 
freezer has four sharp freeze vaults, 
each with its own inner door. These 
doors are also convenient for record- 
ing the inventory of food within the 
freezer compartments. 

“We are entering the home freezer 
field at this time because we feel that 
the West Coast represents the coun- 
try’s greatest potential in this mar- 
ket. Our experience in building com- 
mercial freezers and refrigerators of 
all types should reflect itself in this 
new outstanding product,” Lapin 
stated. 

“We intend to give domestic con- 
sumers a product built to the rigid 
requirements of the commercial 
frozen food processors, one that also 
carries the styling and beauty de- 
manded in the home freezer field. 

“Because of our present production 
facilities, we can offer these freez- 
ers at a cost no greater than that of 
the ordinary home freezer.” 


North Carolina Utility 
Must Not Subsidize Gas 


Appliance Business 


CHARLOTTE, N. C.—The North 
Carolina State Utilities Commission 
notified Piedmont Natural Gas Co. 
that income from gas sales must not 
be used to subsidize the company’s 
gas appliance business. 

The commission served the notice 
in approving the rate schedules Pied- 
mont will put into effect when 
natural gas begins flowing through 
its mains. 

The commission said the company 
must establish separate accounts for 
its gas and appliance departments so 
as to guarantee that the appliance 
department “is not being supported 
in any manner from the gas sales.” 

Charlotte merchants had asserted 
at an earlier public hearing that they 
wanted to be certain that the com- 
pany’s rates were not inflated to ab- 
sorb possible losses on appliance 
sales. 

The merchants said they suspected 
the company might sell gas-using 
appliances at a loss in order to in- 
duce customers to buy gas stoves, 
water heaters, and refrigerators. 

The new rates will apply in 
Winston-Salem, Salisbury, Spencer, 
East Spencer, High Point, Charlotte, 
Greensboro, Hamilton Lakes, Burling- 
ton, and Graham. 

Piedmont last April bought the 
gas franchises and systems from 
Duke Power Co. It still operates with 
Duke’s old rates and will continue to 
operate with them until it starts han- 
dling natural gas. 

Company officials estimated resi- 
dents of the communities will get 
their natural gas for approximately 
$276,000 a year less than they now 
pay for manufactured gas. 


: IRG stands for ) 


Fast, dependable, 
world-wide service. 


Refrigeration and 
Air Conditioning parts 
and supplies. 


Write for current Catalog 


AIRO SUPPLY CO. 


2732 N. Ashland Ave., Chicago 14. Ill. 


Low Level Production 
Of Consumer Goods 
Keeps Healthy Economy 


WASHINGTON, D. C.—The Join: 
Congressional Committee on Defens: 
Production recently lauded defens: 
mobilization officials for maintaininz 
civilian production and “striking 4 
happy medium between military prc- 
paredness and a healthy nation:] 
economy in a colossal war of nerves.” 

In its report on steel, copper, ard 
aluminum allocations, the committ«e 
said: 

“The present plan of permittirg 
manufacturers, including those wlio 
make non-essential civilian goods r»- 
quiring copper and aluminum, to o}- 
erate at low levels rather than to pit 
them out of business by prohibitir z 
the use of basic materials entirely in 
less essential products is a wise ore 
under present circumstances. 

“If total war is averted, these 
manufacturers will contribute to tle 
national economy and to our policy of 
free competitive enterprise. Needless 
loss of manufacturing and industrial 
enterprises would be detrimental ‘o 
the long range peacetime goal. 

“This committee favors the effor:s 
of the civilian mobilization agencies 
to preserve non-essential production 
which does not interfere with our de- 
fense effort. It would be short-sighted 
to cut off non-essential production 
having little or no impact on defense 
production. Moreover, our expansion 
of basic resources will permit a high 
level of civilian production without 
jeopardizing the defense program, if 
full scale war is averted.” 


Construction - - 


(Concluded from Page 1, Column 4) 


lotted; neither was any aluminum. 
Only about 20% of the 6,000,000 Ibs. 
of copper requested was allotted. 

Allotments or approved construc- 
tion schedules were granted only in 
cases where the construction either 
was of a military or defense support- 
ing nature or was 20% or more com- 
plete. In the latter case, projects 
under way illegally were denied 
both materials and approval to pro- 
ceed without allotments. 

NPA pointed out that denial of a 
project in the first quarter does not 
constitute a final denial, but merely 
a deferral of the project. 


Ed Friedrich Sales Corp. Now 
Friedrich Refrigerators Inc. 


SAN ANTONIO—Friedrich Refrig- 
erators Inc. is the new name of the 
sales corporation which handles the 
sales of commercial refrigerators 
made by Ed Friedrich, Inc. in San 
Antonio. 

The sales company was formerly 
known as the “Ed Friedrich Sales 
Corp.” Change in name does not in- 
volve in any way the _ corporate 
structure or operating practices of 
the two corporations. 


THE ORIGINAL, PATENTED 
CROSS-FIN COIL 


The refrigeration coil that changed 
an industry stands today unchal- 
lenged for performance, user satis- 
faction and lasting durability. 


Made from only the finest ma- 
terials by skilled craftsmen under 
exacting standards, every Larkin 
Coil features imbedded fin-to-tube 
contact, swaged connection, silfos 
welded construction, and stagge 

tubing. Write for complete details. 

* 


Manufacturers of the original Cross-Fin 
Coil — Humi-Temp Units — Evaporative 
and Air Cooled Condensers — Air 
Conditioning Units and Coils —Direct Ex- 
pansion Water Coolers — Steel Vacuum 
Plate Coils — Heat Exchangers. 
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Crosley Begins Evendale 
Plant for Defense Work 


CINCINNATI—Construction of the 
$5,500,000 defense production plant 
to be built by Crosley Div., Avco 
Mfg. Corp., at Evendale was begun 
Dec. 1 at ceremonies attended by 
business and civic leaders of Cin- 
cinnati and Evendale, as well as 
company officials. 

John W. Craig, Avco vice president 
and Crosley general manager, said 
} roduction at the new plant, which 
eventually will employ approximately 
:,000 persons, would begin “as early 
«s possible” in 1952 to produce vital 
{re-control equipment for the Air 
l‘orce and electronic equipment for 
tne Navy. 

Facilities for large-scale production 
cf this type of equipment are 
urgently needed to augment Cros- 
ley’s present defense production 
facilities in the Cincinnati area, 
Craig pointed out. It is hoped that 
tae plant will be partly completed 
and that limited production can begin 
by next June, he added. 

Site of the plant is a 73-acre tract 
on the north side of the Glendale- 
Milford Rd., bordering State Route 
126 and U. S. Highway by-pass 50, 
between the New York Central and 
Pennsylvania Railroad tracks. The 
one-story building will be 720 ft. 
long and 360 ft. wide, with 360,000 
sq. ft. of floor space including bal- 
conies. 


Dept. Store Appliance, 
TV Sales Drop for Week 


WASHINGTON, D. C. — Dollar 
volume of department store sales for 
the week ended Dec. 1 was up 5% 
from the year-ago level, but sales of 
appliances and television receivers 
were substantially lower than in the 
corresponding 1950 week, according 
to the Federal Reserve Board. 

In one Federal Reserve District, the 
seventh, sales reached a high for the 
year but were down 3% from a year 
earlier. Sales of department stores in 
Indianapolis during the week in- 
creased 9% compared with the like 
1950 week, but volume was off 4% 
in Chicago and 5% in Detroit and 
Milwaukee. Compared with the pre- 
ceding week, sales in the district ad- 
vanced an average of 31%. 


General Controls Co. 
Completes New Plant 


GLENDALE, Calif. — Built ex- 
pressly to house its recently estab- 
lished Appliance Controls Div., a 
new plant has been completed on the 
property of General Controls Co., 
W. A. Ray, president, announced. 

The new facility, which covers 
15,000 sq. ft. of working space, will 
be devoted to the manufacture of 
appliance controls for gas ranges, 
water heaters, room heaters, and 
other appliance specialties. 

“This new plant has enabled us to 
move the Grayson-Greenamyer Ap- 
pliance Controls Div. from Monrovia 
to our main headquarters in Glen- 
dale,”” Ray declared. “The consolida- 
tion will permit us to improve and 
increase our appliance controls pro- 
duction and will mean greater effi- 
ciency of operation.” 

Approximately 100 -employes will 
be housed in the new building. George 
Greenamyer, who served as works 
Manager for the former Monrovia 
Operation, will continue as manager 
of the new division. 

tichard Grayson has been ap- 
po nted as head of the recently es- 
tablished Appliance Controls Div. of 
General Controls. His father, John 
Gi .yson, one of the pioneers in the 
fie 1 of automatic controls for home 
ap liances, will remain with the 
co. solidated company as director of 
re carch and development of the 
Gr yson-Greenamyer Appliance Con- 
tro's Div. 


[rae 


MicroMorors 


Prompt shipment! 
/4 different models in stock 


FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 
21:0 S. Lyndale, Dept. A, Mpls. 5, Minn. 


Week-Long Trade-In Campaign Sticks to Generalities 
And Covers Wide Range of Appliance 


ALBANY, N. Y.—Myers appliance 
store, Broadway building, came up 
with a new technique in newspaper 
advertising to launch a _ week-long 
trade-in promotion. 

Instead of the stereotyped adver- 
tisement format which employs 
sketches of merchandise and speci- 
fic price comparisons, Myers used 
explanatory copy exclusively in its 
large advertisement, with no refer- 
ence to specific items. 

Caption of the advertisement was: 
“Special This Week. Replace Your 
Old Appliances At A Saving.” 

Copy continued: “Ten per cent 
trade-in allowance on your old re- 
frigerator, sink, range, washer, TV 
set, or other appliance, regardless of 
age, make, or condition, toward a 
similar modern new appliance from 
our stock. 

“For example, we will allow you 
$30 on your old refrigerator toward 
a new $300 model. You may arrange 
to pay for these appliances at your 
convenience.” . 


October Factory Sales of 
Washers Off 5.3% 


CHICAGO—Factory sales of stand- 


Special This Week! 


Replace your old appliances at a saving! 


NI. 
; ; 2a 
during 7 _|~*. week only 
a Sale 
10°, TRADE-IN ALLOWANCE 
on your old refrigerator, sink, range, 
washer, TV set or other appliance 
REGARDLESS OF AGE, MAKE OR CONDITION 
toward a similar 
modern new appliance from our stock 
For example, we will allow you $30 on your old 
refrigerator toward a new S300 model 


Shop every department at 
for Sensational Four Point Savings! 


You may arrange to pay for these 
appliances at your convenience 


nce. Broodway Bldg 


ard-size household washers in Octo- 
ber dropped 5.3% below September 
and 32.4% under the same month a 
year ago, according to the American 
Home Laundry Manufacturers’ Asso- 
ciation. 

October sales totaled 297,210 units, 
compared with 313,756 in September 
and 439,924 in October, 1950. 

Sales of automatic tumbler driers 
in October amounted to 59,299 units, 
a gain of 35.5% compared with the 
September total of 43,752 units and 
an advance of 105.8% over October, 
1950, when sales totaled 28,882. 

October ironer sales amounted to 
29,800 units, compared with 18,300 in 
September, an increase of 62.8%. But 
the total was 37.3% under the 47,500 
units sold in October a year ago. 


Airtemp Dealer Named 


SHREVEPORT, La.—Monroe Hard- 
ware Co., Inc. here announced its 


‘Instantaneous 
Draught Beer Cooler 


draft and 
bottle beverage 
coolers 
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IDEAL cooter corPoration 
2953 EASTON AVE., ST. LOUIS 6, MO. 


JUST ASK US 
For “easy-to-get” 
product information... 


use coupon on “What’s 
New” page. 


appointment as distributor for Chrys- 
ler Airtemp. 
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of critical comment which has hailed 
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And this is just a small sample 


to the science of sales management. It is written in 
the light of merchandising problems today and to- 


morrow. 


It's a brilliant new source of knowledge 
and wisdom which can be of tremendous 
importance to you. 


$500 


Reprinted by 
permission from 

Sept. 1, 1948 issue of 
Electrical Merchandising 


ORDER TODAY 


USE THIS COUPON 
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(Concluded from Page 1, Column 1) 


Womanly Resolve 


On a frigid and snowy January 
morning Patty Moppet sat ona curb- 
stone. A neighbor passed by and no- 
ticed that the child was shivering. 

“Patty,” she admonished, ‘“you’ll 
freeze out here. Why don’t you go in- 
to the house?” 

“Can’t. Gotta try out my new snow 
suit Santa Claus brought me for 
Christmas.” 


Out of the Mouths of Babes 


“|. , and now you know where 
girls go when they’re bad, don’t 
you?” concluded the Sunday School 
teacher. 

“I sure do,” piped up Elenore, who 
had a popular big sister she didn’t 
like. “Just about everywhere.” 


Inevitable 


For Christmas Terry Tenyear re- 
ceived a diary, a sled, and an air 
rifle. Continuing blizzards and bad 
weather kept him indoors immediate- 
ly afterward. Having little else to do 
he kept his diary. The entries: 

Dec. 26—Too bad outside to try out 
sled or BB gun. 

Dec. 27—Still snowing and sleet- 
ing. Monkeyed around the house. 

Dec. 28—-Mommy won't let me go 
out to play with sled or gun. 

Dec. 29—Daddy says if I don’t 
shut up about that sled he will take 
it away from me. Went to bed with- 
out supper. 

Dec. 30—Daddy took me down to 
basement and showed me how to 
work my gun. 

Dec. 31—Still bad weather. 

Jan. 1—Shot grandmother. 


Sharpest Minds 


The peak years of mental activity, 
according to a pundit, must be be- 
tween the ages of four and 20. 

At four, he reasons, we know all 
the questions. 


And at the age of 20 we know all 
the answers. 


Look at the Record 


Sunday Schoolers in Cambridge, 
Mass., competed in an essay contest 
on the subject: “The Book of Gen- 
esis.” 

Marilyn X. won the gilt-edged New 
Testament. First sentence in her 
prize-winning composition: 

“God created the world, the ani- 
mals, and then a man named Adam. 
He didn’t like that man much, and 
He knew He could do better. So He 
created Eve, a woman. All men and 
boys have been silly ever since.” 


Proper Treatment 


To his dismay, an ultra-dignified 
member of the city council was called 
upon to appear as guest speaker at 
a high school assembly. 

Presuming that he could appeal to 
their sense of fun, he began his ad- 
dress by recounting at great length 
a supposedly humorous anecdote. 

The ending of the story was 
greeted with stony silence, followed 
by an awkward pause. 

From the rear of the auditorium 
came the voice of one young bobby- 
soxer: 

“For Pete’s sake, kids, laugh, or 
we'll hafta listen to it again!” 


Knew His Old Man 


Mama took Junior to a fashion 
show. 

Junior looked on without interest 
until a gorgeous-red-head, with full 
equipment, strolled by. 

Chortled Junior to the titian-haired 
model: 

“Oh boy. Daddy would sure go for 
you!” 


Concerto In 24 Flats 


Sascha Kreislervitz began study- 
ing the cello at the tender age of 
nine. Before he was out of knee 
britches he was giving recitals. When 
he should have been studying alge- 
bra, he was a bigtime headliner in 
musical circles. At the age of 18 he 
gave a command performance at 
London’s Court of St. James. 

Next year he came to the United 
States to begin an extended tour. His 
American debut was staged in the 


‘Hollywood bowl, with the Los An- 


geles Philharmonic Orchestra, con- 
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pages. 
readers will testify. 


Here 


brisk, interesting style .. . 


a 65-year-young firm sells 


HOW TO SELL YOUR SALESMEN 
ON SELLING... 


ONE FOOT IN THE DOOR 
by George F. Taubeneck 


The first humorous book on merchandising. You will 
laugh—learn—profit while you relax with this popular 
book for businessmen. 400 entertaining, laugh-provoking 


Immensely enjoyable, as thousands of 
A best-selling book...... $300 


THE MARSHAL’S BATON | 
by George F. Taubeneck . 


is another important book by George F. 
Taubeneck—an “advanced course” in sales manage- 
ment as a follow-up to his immensely popular One 
Foot in the Door. 
America’s top sales-minded executives. Received en- 
thusiastically by industrial executives everywhere—a 
valuable addition to every businessman's 5 500 
a a | ee re i 


— JUST OFF THE PRESS — 
And Now—Brand New—‘“The Appliance Dealer’s Handbook” 


BOTH FEET ON THE GROUND 
by George F. Taubeneck 


The greatest book on appliance merchandising ever written. 
with a wealth of “case histories” showing you 
HOW —a Chicago Dealer secures prospects for pennies each — 25% of 
the salesmen of a large appliance house sell 75% of the electric ranges — 
400 refrigerators 
salesman —to build a profitable service business simply managed . . . 
many, many more solid. tested. and proven ideas to help you sell more 
goods more profitably. Over 600 pages crammed with sales and $595 
management ideas you can use TODAY! tale 


The distilled wisdom of 29 of 


Written in 


a year without an _ outside 
and 
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ducted by Leopold Stokowski. 

At the rehearsal of the Paganini 
Concerto which Sasch was to play 
on his cello (quite a trick, if he could 
do it, because Paganini wrote it for 
the violin) Stokowski noted that the 
child-prodigy cellist was sick as a 
transatlantic stowaway. 

“Stoky” stopped the rehearsal. 

“Are you ill?” Greta Garbo’s Ex 
wondered, out loud. 

“No, sire.” 

“Don’t you approve of my interpre- 
tation?” 

“Oh, no, sire. It isn’t that... I just 
hate music!” 


Truant 


Looking up boredly from her copy 
of ‘Movie Personalities Magazine,” 
the cinema ticket-taker found her- 
self face-to-face with a tiny lass in 
pigtails. 

“Why ain’t you in school?” de- 
manded the cashier. 

“Don’t have to go now,” reassured 
the miniature miss. “I got measles.” 


Candidly Embarrassing 


Ultra-realistic small boys like 
Jimmy can ask altogether too many 
embarrassing questions, such as this 
one: 

“Why am I thrown into bed when 
I’m so wide awake and then pulled 
out of bed when I’m so sleepy?” 


One of Jimmy’s’ well-meaning 
neighbors cross-examined a little boy 
whom she’d never seen before, with 
this result: 

“And how old are you, Freddy?” 
she asked. 

“I’m at the awkward age,” replied 
the boy disinterestedly. 

“And what is the awkward age, 
pray tell?” she persisted. 

“Oh,” explained the boy, “I’m too 
old to cry and too young to cuss.” 


Raymond, an eight-year-old neigh- 
bor of Jimmy’s, came skipping home 
from Sunday School with a beatific 
smile on his deceptively cherubic 
face. 

“Mother,” he outcried excitedly, 
“I think the minister likes me real 
good.” 

“What makes you think so?” she 
asked. 

“Cause he said something real nice 
about me while he was praying to- 
day.” 

“How nice,” murmured his mother. 
“What did he say?” 

“In his prayer, the minister said: 
‘Oh, Lord, we thank Thee for our 
daily food and Raymond.’” 


Revenge 


To punish a disobedient lad, Mama 
thrust him into a clothes closet. 

Half an hour passed. Not a whim- 
per or sound of any kind issued from. 
the dark cell to which the urchin had 
been banished. 

This absence of activity alarmed 


‘the mother. 


oT ee ee ee ee _ ee _ 


Blaming herself as she rushed up- 
stairs, she fully expected to find a 
prostrate son suffocating amidst a 
welter of dresses, hats, and shoes. 
Tearing open the door to the closet, 
she was relieved to find the boy 
standing upright—and still belliger- 
ent. 

“T’ve been spittin’ on your new 
dresses and your new hats,” an- 
nounced the defiant boy, “and... .” 

“Gee,” sighed his tearful mother, 
“and what are you doing now?” 


“Waiting for more spit.” 


Flusteration 


Prodded by their wives, several 
staid businessmen “consented” to ap- 
pear in a “benefit revue.”” Theme of 
this helterskelter show was: 


“Great Moments in History.” 


The embarrassed gent who told 
us about this whingding was supposed 
to re-enact the William Tell scene 
with his son. Even though archery 
was his hobby, and despite the fact 
that his arrow was tipped with a big 
protective flub of sponge _ rubber, 
when it came time to do his act be- 
fore an audience, the Westchester 
William Tell lost his nerve. 

“Come on, Dad,” yelled his son, to 
the delight of the assembled charity- 
supporters. “What are you waiting 
for—the Overture?” 


Works Both Ways 


Young Art, a high school senior, 
was having a high old time with the 


girlies in the junior, sophomore, and 
freshman classes. 

Five nights a week he dated; and 
each night it was a different lass. 

His mother, who checked up on his 
goings and comings and companions, 
began to worry about Art’s pro- 
nounced fickleness. 

“Why don’t you settle down to one 
or two girls, son?” she wondered. 
“Why do you change so often?” 

“I don’t change, Mom,” he re- 
assured her. “After you get better 
acquainted with ’em, it’s the girls 
who change!” 


She’d Seen Too Many 
Movies 


Boy and girl, whose total ages 
added up to 16, were walking to 
school together. When they started 
across a busy street the boy cour- 
teously offered to protect his com- 


panion. 

“Here,” he gallanted, “I'll hold 
your hand.” 

“Well, all right,” she acquiesced 


archly, “but let me warn you, you’re 
playing with dynamite.” 


Knew Her Rights 


Precocious Judy tagged along with 
her father while he mowed the lawn, 
annoying him with a stream of child- 
ish patter. 

“Look, Judy,’ instructed her fed- 
up father, “suppose you shut up for 
awhile.” 

“I don’t have to shut up,” an- 
nounced the child. “I’m a woman.” 


Point of Departure 


In the day coach of a Wabash R. R. 
Detroit-to-Chicago train sat a quiet 
little boy, accompanied by his mother 
and tiny sister. The mother was com- 
pletely engrossed in a novel, but the 
boy’s eyes were wide open. 


“Mother,” he nudged at the half- 
way-point in their journey (Ft. 
Wayne, Ind.). 

No answer. 

“Hey, Momma,” he screamed five 
minutes later, “what was the name 
of the last city this train stopped 
at?” 

“Quit pestering me. I don’t know,” 
she _ irritabled. ‘What difference 
does it make, anyway?” 

“Just thought I oughtta tell you 
that little sister got off the train 
back there.” 


Wellington’s Waterloo 


Wellington’s mother was acutely 
aware of his awkwardness when ex- 
hibited to “company.” So, when her 
fumble-tongued son was invited to 
dine at the home of the town’s most 
distinguished family, mother was al- 
most beside herself with worry. 


She coached Wellington for many 
weary hours as to what he should 
do and say on every conceivable occa- 
sion. In time, he seemed so letter- 
perfect in these rites and rotes that 
when she finally sent him off she 
congratulated herself that even Em- 
ily Post surely would approve of his 
polished manners and deportment. 


When Wellington returned from , 


Coolerator Appoints 
4 In Expansion Move 


DULUTH, Minn.—As a part of the 
Coolerator-IT&T expansion progran , 
G. L. Rees, sales vice president, a - 
nounced four new 
Coolerator person- 
nel appointments. 

L. M. King, who 
has been associat- 
ed with the Cool- 
erator sales organ- 
ization for’ the 


Flora M. Kortz 


_ past 10 years, has 
- been appointed as- 
_ sistant sales man- 
ager. 

- Hz. C. Beresford, 

' Coolerator adver- 
" tising manager, 
has been appoint- 
ed director of ad- 
vertising and sales promotion in a 
program broadening the scope and 
activities of this department. 


One phase of this activity is the 
expansion of the Coolerator Home 
Service Dept., which is now a part 
of the Coolerator advertising and 
sales promotional organization for 
closer coordination between the home 
service programs and the promo- 
tional activities. 

The new Coolerator national pro- 
gram will be released under the name 
of Mary Pennant, nominal head of 
the Coolerator Home Service Dept. 
Flora Mae Kortz is the first Mary 
Pennant, appointed to succeed Nancy 
Jaeger who resigned this month to 
be married. 

Prior to her appointment as 
Coolerator Home Service director, 
Miss Kortz was head of the Home 
Service Dept. for Graybar Electric 
Co., Coolerator distributor in Cin- 
cinnati. She was formerly nutrition- 
ist for the Beech Nut Packing Co., 
and also has varied experience in 
selling at the retail level. 


She is a graduate of the Univer- 
sity of Cincinnati, College of Home 
Economics, majoring in home eco- 
nomics teaching. 

Coolerator’s sales promotion tempo 
has been also stepped up. Supervis- 
ing this phase of the national pro- 
gram is N. C. Sabee, former Coolera- 
tor publicity manager, now appoint- 
ed manager of sales promotion. 


N. C. Sabee 


this Social Event, his mother interro- ~ 


gated: 

“How did you do, son? Were you 
the Little Gentleman, personified?” 

“Oh, I wasn’t too bad—I guess,” 
replied the child, furtively fingering 
a dirty handkerchief and looking 
sheepish. 

“Wellington!”’ sterned his mother, 
“you're not telling me the truth!” 

“Well,” he confessed reluctantly, 
“when I was cutting my roast beef 
a piece slipped onto the floor. That 
was bad, I guess. But I covered it up 
okay.” 

“How?” asked the nerve-jangled 
mother. 

“I just said I wasn’t used to tough 
meat.” 


Add Christmas Stories 


Mystified by a gadget in the toy 
department, Daddy asked how it 
worked and what was it. 

“Educational toy,”’ revealed a clerk. 
“Designed to prepare your children 
for an uncertain world. Any way 
this dingus is put together it turns 
out wrong.” 


USE THE COUPON! 


For “easy-to-get” 
product information... 
use coupon in the 
“Information Center” form. ; 
——————— 


CLEANABL 
WATER-COOLED 


CONDENSERS 


More Efficient Double-Tube 
Counter-flow Design 


Acceptance in the field is rapidly 
changing to “Demand” for these 
efficient, more economical Clean- 
able water-cooled Condensers. 
Owners and service men prefer 
the “new unit” efficiency that can 
always be maintained by a simple 
cleaning process. Brass headers, 
machined and brazed. 

Write for Catalog and Prices 

WHOLESALERS IN PRINCIPAL CITIES 


als tead. & Mitchell 


BESSEMER BLDG. PITTSBURGH 22, PA. 
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G-E Supply’s Decentralization Anticipates 
Market 50% Greater Than Record 1950 


BRIDGEPORT, Conn.—The _ re- 
cently-announced reorganization of 
Ceneral Electric Supply Corp. is 
tased on the industry-wide belief that 
tie market for electrical appliances, 
radios, television, and supplies of all 
kinds will be approximately 50% 
larger in 1954 than in the record year 
ef 1950, according to Charles R. 
Tritchard, president. 

Outstanding changes in the com- 
pany include the appointment of four 
1egional vice presidents, the estab- 
lshment of 11 new sales districts 
end more than 70 new places of 
tusiness, and a finer division of re- 
soonsibility among district sales per- 
¢ nnel. 

A by-product of the reorganization 
i; a large-scale, nationwide office and 
yarehouse building program. Com- 
menting on the expansion, he said: 

“General Electric Co., Hotpoint, 
and the several hundred other com- 
panies whose products we distribute 
are presently engaged in tremendous 
expansion projects of their own. We 
are enlarging our organization in 
order to serve these companies more 
aggressively, efficiently, and economi- 
cally. Of equal importance is our in- 
tention to improve our service to our 
retail and industrial customers.” 

General Electric Supply this year 
will do business exceeding $500,000,- 
000, it was reported. This is over 
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(NEW Grose-Ylo 


HEAVY-DUTY 
DRIER-FILTER 


THE MOST 
EFFICIENT EVER MADE! 


Now 100% improved — and 100% 
foolproof with new fiberglas depth 
filter for increased filtering ca- 
pacity — and new MOLDED Rem- 
cal Drying agent for increased 
moisture-absorbing capacity and 
improved efficiency. Also with 
silica gel. Capacities 1-1/2 thru 
5 tons. Send for descriptive folder. 


INCORPORATED 
ZELIENOPLE, PA. 


REMC 


Merry 


Christmas 
AND A PROSPEROUS NEW YEAR 


4] 4,/ 
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MINNEAPOLIS 


COMMERCIAL REFRIGERATION EQUIPMENT 
2524 27th Avenue South, Minneapolis, Minn. 


Genuine Soe Says: 
"Send for this 
FREE Bulletin” 


|'Write for Catalog 
So” @ MU-40... Every repair 
<.| shop rieeds one. It 
helps determine the 


' price of Wagner 
Motor Parts. 


Wadner Electric ation 


6471 PLYMOUTH AVENUE, SAINT LOUIS 14, MO., U.S.A. 


five and a half times greater than 
its 1940 volume. 

Characterizing the reorganization 
as a “broad decentralization of re- 
sponsibility,” Pritchard announced 
that he had divided the country into 
four sales regions, each under a vice 
president. The regions and vice presi- 
dents are: 

Northeast, with headquarters at 
Bridgeport—Charles T. Shropshire; 
north central, with headquarters at 
Chicago—Donald B. White; south- 
east-southwest, with headquarters at 
Atlanta—Robert A. Clark; western, 
with headquarters at Los Angeles— 
Harry C. Gerster. 


FOUR VICE PRESIDENTS 
HEAD REGIONS 


The four vice presidents will be 
given entire responsibility for the 
corporation’s business in their areas. 
District managers, who formerly re- 
ported directly to the president, will 
now report to the regional officers. 

The number of sales districts will 
be increased from 36 to 47, Pritchard 
said, and the total number of houses 
to be established by Jan. 1, 1954 will 
be approximately 200. 

Four of the new districts are to be 
established Jan. 1. They are Memphis, 
under the management of Thomas K. 
Edenfield; Jacksonville, Fla., under 
Lauriston G. Moore, Jr.; Bridgeport, 
under Albert J. Brock; and Lubbock, 
Texas, under Arthur W. McLaughlin. 

Other new district offices will be 
set up, over the next several years, 
in Sacramento, Wichita, San Antonio, 
Rockford, Ill., Grand Rapids, Phoenix, 
and Little Rock. Pritchard pointed 
out that new districts were created 
in September in Portland, Me., and 
Fresno. 

New full-line branch houses will be 
opened next year in Greenville, N. C., 
Newport News, Albany, Ga., and 
Tyler, Texas. New branch houses 
that will handle electrical supplies 
only will be opened in Burlington, 
Vt., Los Angeles, Boston, Chicago, 
Cleveland, Detroit, New York, Phil- 
adelphia, and Pittsburgh. A new 
supply house was also opened in 
Bakersfield, Calif., last month. 

Many of the new offices, as well 
as some of the old ones, will be 
housed in new buildings being con- 
structed by G-E Supply. 


DISTRICTS CLASSIFIED 


Pritchard explained that all dis- 
tricts are being classified in one of 
four categories, and their organiza- 
tion structure is being tailored to fit 
the character of the trading areas 
and the volume of business they do or 
are expected to do. 

In the largest districts, for in- 
stance, there will be sales managers 
for major appliances, small appli- 
ances, radio and television, and sup- 
plies and apparatus. In the smallest 
districts, all appliances and _ elec- 
tronics will be assigned to one man; 
while supplies and apparatus will be 
assigned to another. 

“An additional responsibility is 
being given to the district managers. 
Previously, at the general office in 
Bridgeport, there were a number of 
sales managers covering various com- 
modity lines. In the future, this head- 
quarters office will be primarily for 
the administration of broad policy 
matters.” 

Successors to the new vice presi- 
dents are: Kenneth J. Moss, who be- 
comes manager of the Buffalo dis- 
trict; Henry E. Lane, Atlanta dis- 
trict; and R. Jackson West, Los 
Angeles district. Howard D. Peacock 
succeeds West as manager at Dallas. 
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LEFT: View of outside installation, showing 
15-hp. compressor and rear of ‘“Unicons.” 


BELOW: Interior view of Canton restaurant 
in Atlantic City. Use of ceiling units al- 
capacity eight 


patrons. 


seating for more 


Use of Ceiling-Type Air Conditioning Units 
Gives Atlantic City Restaurant 8 More Seats 


ATLANTIC CITY, N. J.—Many 
visitors to this resort city have eaten 
in cool comfort in the new Canton 
restaurant on Virginia Ave., a few 
feet from the world’s most traveled 
boardwalk. 

This comfort, which has won thou- 
sands of patrons for the restaurant, 
was made possible by a “waterless” 
air conditioning system of Kramer 
units, manufactured by Kramer 
Trenton Co. 

The equipment, as installed by 
Atlantic Store Fixture Co., of At- 
lantic City, consists of two Kramer 
ceiling-type air conditioning units, 
three 5-ton Kramer “Unicons,’ and 
one 15-hp. compressor. 

Important feature of this applica- 
tion is the use of the three 5-ton 
“Unicons” with the 15-hp. compres- 
sor. It has resulted in an air-cooling 
installation which completely elim- 


inates the use of water, according 
to Kramer. 

Use of Kramer's ceiling-type air 
conditioning units has increased the 
seating capacity of the restaurant 
by eight persons. Use of floor model 
units would have eliminated two 
booth spaces, each accommodating 
four persons. Two directional grilles 
on the air conditioning units permit 
easy adjustment for proper air dis- 
tribution. 

The remote installation of the 
“Unicons” can be readily made out- 
side of the establishment, when 
basement or other space is not avail- 
able. Such remote installations of 
these units are said to eliminate com- 
pressor noises and permit servicing 
that does not conflict with the normal 
operation of the dining space. In the 
Canton restaurant, these units were 
installed outside of the building. 


Stackpole In Charge of 
Williams Oil-O-Matic 


BLOOMINGTON, IIl.—The appoint- 
ment of C. S. Stackpole, automatic 
heating equipment and utility execu- 
tive, as vice presi- 
dent in charge of 
the Williams Oil- 


O-Matic Div., 
f Eureka Williams 
= Corp. has been 


announced by H. 
W. Burritt, presi- 
dent of the corpo- 
ration. 

Stackpole fills a 
position vacant 
since L. A. Casler, 
executive vice president of the cor- 
poration and former head of the 
heating division, was put in charge 
of defense work and over-all produc- 
tion early this year. 

Before joining Eureka Williams, 
Stackpole was vice president and 
general sales manager of the Air- 
temp Div. of Chrysler Corp. He was 
formerly manager of merchandising 
and domestic sales for Consolidated 
Gas, Electric Light & Power Co., 
Baltimore, and had been with that 
company for 20 years. 


C. S. STACKPOLE 


Coolerator Executive 
Posts Go to Joslyn, Lyon 


DULUTH, Minn.—The Coolerator 
Co. has announced two executive ap- 
pointments in the purchasing and 
personnel divisions according to S. 
W. Skowbo, Coolerator vice presi- 
dent in charge of operations. 

R. A. Joslyn is new Coolerator 
director of purchases. For 13 years 
he was associated with the Reynolds 
Wire Co. in Dixon, IIll., where he was 
vice president—director of purchases. 
His prior experience includes several 
years as assistant purchasing agent 
at the Kraft Cheese Co. in Chicago. 

In the personnel division, A. C. 
Lyon has been appointed director of 
personnel and labor relations. Prior 
to joining Coolerator on Nov. 1, he 
was assistant labor conciliator for 
the state of Minnesota. 
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the asking. See “What’s 
New” page. 


Klock Manages Finances 
At G-E Air Conditioning 


BLOOMFIELD, N. J.—C. G. Klock 
has been appointed manager of 
finance of the General Electric Co.’s 
Air Conditioning Div., according to 
F. J. Van Poppelen, general manager. 
Klock succeeds R. E. Whitmyer who 
is joining the company’s Aircraft 
Gas Turbine Dept. at Lockland, Ohio. 

A graduate of Oberlin college, 
Klock joined G-E on the business 
training course shortly after receiv- 
ing his degree in economics in 1934. 
Starting at the general office in 
Schenectady, he gained varied ex- 
perience in the accounting and finan- 
cial field while holding jobs in dis- 
bursing, the corporate accounts divi- 
sion, and as a traveling auditor. 

In 1940 he came to the Air Con- 
ditioning Div. in Bloomfield as as- 
sistant to the comptroller, handling 
special assignments in the accounting 
area. In 1943 he entered the Navy 
where he rose to the rank of lieu- 
tenant senior grade. 

He rejoined the Air Conditioning 
Div. in 1946 after his discharge, and 
in 1947 he was named assistant man- 
ager of credit and collections in 
charge of the field program of the 
division’s postwar expanded activity. 
In 1948 he was named manager of 
credit and collections, the position he 
held prior to his new appointment. 


Apex Discontinues 
Upright Cleaners 


CHICAGO — Apex Electric Mfg. 
Co. has temporarily discontinued pro- 
duction of upright model vacuum 
cleaners due to material shortages 
and government restrictions, it was 
reported. 

Manufacture of tank model clean- 
ers will be continued. Production of 
upright models is scheduled to be 
resumed upon sufficient improvement 
in the materials supply situation. 
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Whittle service calls to the 
bone with money-saving, 
equipment-saving Micro- 
met. Leading air condition- 
ing engineers and manufac- 
turers use and recommend 
Micromet . . . a slowly sol- 
uble vitreous phosphate 
introduced automatically 
into the water supply 


through simple, durable, 
| inexpensive feeders. 


FREE 41R CONDITIONING BOOKLET 
~— discusses realistic, practical ways to 
solve water troubles. Write for it. If you have a specific problem, 
tell us about it... and see how easy it is to solve with Micromet. 
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¥ HEAT PUMP promotion and sales have gained a toehold on the 
the American scene. Much is expected from this device, and it ma: 
‘é ry) offers interesting possibilities for future expansion of the refrig- , 
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residential, commercial, and industrial installations have been suc- fall 
cessful in several parts of the country. They augur well for ne 


future progress. 

Most of these installations have involved space heating, which 
is the obvious first approach to the market. The heat pump offers 
many advantages in this realm. By eliminating the process of 
combustion, this new product by-passes many of the undesirable 
features of most types of fuels and fuel-burning equipment. 


The most important advantage offered by the heat pump, of 
course, is that it provides comfort cooling in summer with the 
same set of equipment that heats a residence during the winter. 


Too often this dual function is merely taken for granted. 
It should be stressed more—especially in terms of Pride of Owner- 
ship. 

Also overlooked is the fact that the heat pump has a wide 
potential in “process” heating and cooling (or in the recovery of 
heat that otherwise might be wasted). Here we get into commer- 
cial or industrial applications, where the matter of hard dollar- 
and-cents economy (‘must pay for itself’) becomes of major 
importance. Usually it is difficult to place a monetary value on 
the benefits obtained by the owner from a residential installation. 
Those are largely assessed in terms of satisfaction and pride. 


With commercial or precess jobs, however, where even com- 
fort cooling can be charged off against increased income, and 
definite savings or advantages can be demonstrated, the heat 
pump comes into its own. Some interesting installations along 
these lines are worthy of note. 


A banana distributor in Chicago recently was convinced that 
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and a great aid te serwice engineers” 


REFRIGERATION PROBLEMS 
AND THEIR SOLUTION 


by Paul Reed In five volumes, J-1, J-2, J-3, J-4, and J-5 
Handy, practical, reference information for the refrigeration service 
engineer, ‘Refrigeration Problems and Their Solution” is written and 
illustrated so as to be of interest to salesmen, users, and others 
who want a fuller knowledge of refrigeration. 


You'll like the way Paul Reed has organized his material .. . 
and he writes clearly, making these books easy to uhderstand and a 
pleasure to read. And because Paul Reed has such a wealth of 
practical knowledge of refrigeration, and years of experience behind 
him, you'll find reading these books the next best thing to a person-to-person chat about your 
refrigeration problems. Conveniently cross-indexed for instant use, ‘Refrigeration Problems and Their 
Solution” can provide ‘‘the missing link’’ in your search for authentic advice on “‘how to make it work.” 


VOLUME 1 


Measuring Temperature; What Heat Is; Tempera- 


VOLUME 4 


Cleaning Parts Before Repairs; Compressor 


ture-Pressure Relationships; Components In the 
Compression Cycle; Expansion Valves and Their 


Properties; Capillary Tube; Float Valves; Heat 
Exchangers; Ol-Refrigerant Mixtures; Control 
Settings; Air Circulation; Multiple Systems; etc. 


VOLUME 2 


Condensers; Compressor Shaft Seals; Defrosting 
Evaporators; Compressor Oil; Charging Refrig- 
erant; Humidity and Air Circulation; Carbon 
Dioxide; Use of Gauges; Trouble-Shooting; 
Preventive Maintenance; Control of Moisture; 
Leaks; Care of V-Belts; Lapping Seals, Plates; 
Service Charts. 


VOLUME 3 


Lost Time and Short Cuts; Refrigerants and. 


Tables; Mollier Chart; Two and Three Stage 
Compression; Leaks and Moisture; Electric Cur- 
rents; Single and Three Phase Systems; Motor 
Troubles; etc. 


USE THIS 


Noise; Compressors In Parallel; Frozen Compres- 
sors; Service Problems; Overloaded Motors; 
Making Money In the Service Business; Absorp- 
tion; Evaporative Cooling; The Heat Pump; 
Comparative Cost of Fuels. 


VOLUME 5 


The Oil Cycle; Oil Slugging; Copper Plating; 
Properties of Water Important In Cooling; Rail- 
way Car Refrigeration; Safety In the Field of 
Service Work; Mystery of the Hidden Moisture; 
Mystery of the Missing B.T.U.'s. 


In Five Volumes J-1, J-2, J-3, J-4, and J-5 


$1.50 per Volume 


HANDY FORM 


Business News Publishing Co. 
450 W. Fort St., Detroit 26, Mich. 


Please send Paul Reed's books as follows: 


J-1, $1.50 each 

$1.50 each 
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J-4, $1.50 each 

J-5, $1.50 each 
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*Books sent post-paid if remittance accompanies 
order. 12-24-51 


a heat pump would solve his special problem efficiently and eco- 
nomically. Bananas, of course, must be held under refrigeration 
(about 55°) in the green state until they’re ready for ripening. 
The latter is accomplished by exposing them to a controlled tem- 
perature of about 75°. Operating over such limited temperature 
extremes, the heat pump is the perfect answer for this job. It 
supplies cooling in the early stages of banana storage and then 
heating to ripen the fruit—all with less equipment and more 
efficiency than if separate cooling and heating plants were em- 
ployed. 

An application like this should point the way to similar pro- 
cesses where both heating and cooling are required. With in- 
genuity and salesmanship, a refrigeration firm should be able to 
capitalize on this development. 


Another installation which makes use of the heat absorbed 
in the process of refrigeration is being employed in a sausage 
plant. Heat removed from the meat, however, is not discarded. 
It is pumped through copper coils buried in concrete slabs to 
warm offices and other rooms in the plant. In addition, sone 
heat is piped through a hot water tank. 


Hot water systems employing the heat pump have been si b- 
jected to considerable study by the industry, of course, and the 
results thus far have been promising. If this proposed prodi ct 
ever gets on the market as a packaged item, it will interest ccn- 
tractors. In the meantime, they might do well to give care ul 
thought to other heat pump possibilities. 

Residential heat pumps definitely are the coming thing. The 
contractor whose,major activities and contacts have been in the 
commercial and industrial field might pave the way for future 
residential sales by promoting process heat pump installaticns 
now. ; 
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Servicing Ice Cube Makers 


Poor Water, Electrical Troubles Are Chief Source 
Of Complaints, MacBride Tells RSES 


CHICAGO—“Water and electrical 
troubles are the two major prob- 
lems encountered in field servicing of 
automatic ice cube makers,” de- 
clared William G. MacBride, com- 
mercial service manager for York 
Corp., in discussing these machines 
at the 14th annual RSES convention 
here. 

“Poor water is the most frequent 
cause of trouble. Where water con- 
tains a high percentage of solids, the 
machine won’t produce clear ice, 
and further, these solids will deposit 
on various parts of the system, in- 
cluding the evaporator tubes in 
which the water is frozen into ice 
cubes,” he explained. 


EXCESSIVE DEPOSITS 
REDUCE EFFICIENCY 


Excessive deposits can reduce the 
efficiency of the refrigeration system 
itself by cutting condenser capacity, 
but probably more harm will be done 
to the pump and other parts of the 
water circulating and freezing sys- 
tem, it was indicated. 

With specific reference to York’s 
Model 450 ice cube maker, MacBride 
explained that if excessive deposits 
of solids from the water are per- 
mitted to build up on the inside of 
the evaporator tubes, serious damage 
may result. 

“These solids may prevent the ice 
columns in the last two evaporator 
tubes from melting sufficiently to 
fall down out of the tubes during the 
‘harvesting’ cycle,” he said. “If this 
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happens, the water that freezes be- 
tween the partially melted ice column 
and the sides of the tube during 
subsequent freezing cycles will bulge 
the sides of these tubes, which will 
then perhaps have to be replaced. 


HARMFUL BULGE CAN BE 
SEEN 


“A harmful bulge in the tube can 
be seen with the eye,’’ MacBride de- 
clared. 

By means of a _ sound-slide film, 
MacBride explained the operation of 
the York machine and then outlined 
various types of service likely to be 
encountered. 


INSPECT WATER PAN 
AND PUMP 


“A quick check to determine 
whether minerals from the water are 
collecting in the machine can be 
made by inspecting the water pan 
and pump of the system,” he sug- 
gested. “If the water deposits aren’t 
bad, periodic flushing of the system 
should be sufficient. It is important, 
too,” he added, “to keep the con- 
denser clean. If the deposits here 
are excessive, they might be cleaned 
out by using a 15% solution of 
hydrochloric acid.” 

In outlining the operation of the 
York ice maker, the speaker ex- 
plained that during the freezing 
cycle, make-up water is circulated 
continuously by the water pump. 
When the ice is frozen sufficiently to 


> restrict the flow of water through 


the tubes, the water backs up into 
an overflow header. As the overflow 
header gets cold, it actuates a ther- 
mostat there which stops the freez- 
ing cycle. 


HOT GAS CIRCULATED THROUGH 
EVAPORATOR TUBES 


Hot gas is then circulated through 
the evaporator tubes to free the 16 
columns of ice. As the ice falls from 
the tubes, the columns are cut to 
give the shape of ice cubes. Follow- 
ing this “harvesting” cycle, the ma- 
chine cuts back to the freezing 
cycle. 

Another thermostat is provided in 
the bin compartment directly below 
the freezing section so that when the 
bin becomes full of ice cubes, the 
machine will shut off completely. Re- 
moval of sufficient ice from the bin 
will warm up the bin thermostat and 
thus start the ice making process 
once again. 

For diagnosing most service diffi- 
culties with this machine, MacBride 
recommended the use of York’s her- 
metic analyzer. If used correctly, the 
analyzer will quickly indicate the 
precise trouble, he said. 
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some foreign countries. 


letterheads: 
i 


MANUFACTURERS’ REPRESENTATIVES! 


v 


As an industry service, Ain ConpITIONING & REFRIGERA- 
TION NEWS maintains a file of manufacturers’ represen- 
tatives—serving the refrigeration, air conditioning, and 
allied industries—in all parts of the country and in 


We periodically check our files to expand this service 
and request all qualified representatives (except those 
who have written within the last six months) to send 
us the following information today on their own 


Complete name of company or 
address, and phone 


Lines and products now carried 
(not necessary to list manufac- 


Lines and products being added 


individual, 

number. 
2. 

turer represented). 

or interested in adding. 
4. 


Territory covered by states, parts 
of states, or countries. 


v 


Please send the above information to: 


Arr ConpITIONING & REFRIGERATION NEws 
BOX RP-A, 450 W. FORT ST., DETROIT 26, MICHIGAN 


fi 
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International Service 


Contest Under Way 
With $1,500 In Prizes 


CHICAGO—An International Serv- 
ice Contest for chapters and mem- 
bers-at-large of the Refrigeration 
Service Engineers Society got under 
way recently. 

Winners of the contest, sponsored 
by Mueller Brass Co., will collect cash 
prizes totaling $1,500. The event 
concludes on Oct. 15, 1952. v 

Objective of the contest is “to 
strive toward improvement of instal- 
lation, service, methods, tools, and 
their application, and to participate 
in and promote constructive activities 
within the local RSES chapters.” 

These suggestions are made to par- 
ticipating chapters for their guidance 
in achievement of this objective: 

“Improvement of installation—Im- 
proved methods of new equipment in- 
stallation and modernization of old 
equipment such as neatness, ways 
and means of overcoming obstacles 
in equipment layout, special installa- 
tions and applications, and safety 
and service factors involved. 

“Service methods—New, modern, 
and efficient ways of servicing equip- 
ment, special engineered systems, 
and other ideas relating to service. 

“Tools and their applications—New 
tools and their uses, new uses for old 
tools, the proper way to use special 
application tools, and the exercise of 
sound, safe, and sensible practices in 
their use. 

“Constructive activities within the 
local RSES chapter—Inauguration of 
high interest type programs; en- 
lightened safety programs; chapter 
sponsored or conducted _ schools; 
membership increase during time of 
competition; sepenins attendance of 
visitors.” 

A point system has been adopted 
for the contest in order to provide 
equal opportunities for all chapters. 
Chapters will be allowed certain 
points for each accomplishment and 
then the total number of points 
gained by any given chapter will be 
divided by the total number of mem- 
bers in good standing in the chapters 
as of Nov. 1, 1951. 

Prizes will be awarded as follows: 
first prize, $600; second, $400; third, 
$200; three prizes of $50 each for 
chapters; three prizes of $50 each 
for members-at-large. Names _ of 
judges, to be selected by the Inter- 
national RSES directors, will be an- 
nounced later. 

Applications for entry forms are to 
be made to the RSES headquarters 
in Chicago. All inquiries for informa- 
tion about the contest must be di- 
rected to the international office. 


Brown Instrument Course 
To Start on Jan. 7 


PHILADELPHIA —tThe first 
in instrument maintenance 
and repair to be held in 1952 by the 
Brown Instruments Div. of Minne- 
apolis-Honeywell Regulator Co. will 
start on Jan. 7. They will be held 


Distributor’s Viewpoint 


Appliance Wholesalers Just Skim Cream; 
Utilities Don’t Aid New Product Push 


NEW ORLEANS—Alleged short- 
comings of wholesalers and utilities 
were criticized by an appliance dis- 
tributor at the sales conference held 
here by the Southeastern Electric 
Exchange. 

C. C. Walther of Walther Bros., 
New Orleans, said that wholesalers 
often have failed to understand their 
place in the distribution system and 
that utilities often have failed to 
understand the need of cooperating 
with retailers and wholesalers, par- 
ticularly regarding introductory pro- 
grams on new appliances. 

Speaking of wholesalers, he de- 
clared: ‘‘They have been satisfied to 
skim the cream of sales after some- 
one else has created the demand for 
a product through the initial intro- 
ductory period.” 

He continued: “Today’s aggressive 
distributor is alert to new products 
and new applications of old products. 
He likewise should work in coordina- 
tion with the utilities that serve his 
area to secure maximum results on 
the products he distributes.” 

Other advice came from T. J. 


Newcomb, sales manager of the 
Westinghouse Electric Appliance 
Div., and H. M. Kelley, appliance 


sales manager for Frigidaire. 
Newcomb stressed the point that 
“you've got to work to sell electric 
appliances, even as good as_ they 
are.” This concept is so ancient that 


the industry has forgotten it, he ob- , 


served. 

Kelley expressed the opinion that 
“some of the pessimism prevalent in 
business today results from the use 
of a yardstick much longer than 3 
ft. By that I mean that many busi- 
nessmen today are comparing their 


Leopold To Address 
Washington, Baltimore 
Asre and AsHvE 


WASHINGTON, D. C.—Charles S. 
Leopold, Philadelphia consulting en- 
gineer, will address a combined 
dinner meeting of the Washington 
and Baltimore units of the American 
Society of Refrigerating Engineers 
and the American Society of Heating 
& Ventilating Engineers, it was an- 
nounced here. 

The meeting, to be preceded by a 
cocktail hour, will be held on Wed- 
nesday, Jan. 9, at the Dodge hotel, 
Union Station Plaza, E St. at North 
Capitol, Washington. Leopold will 
discuss ‘Panel Cooling,” using illus- 
trations. 

Reservations may be made with 
either A. C. Crawford, Potomac Elec- 
tric Power Co., 10th and. E Sts., N. 
W., Washington, D. C., or George 
Roche, Roche & Hull, Baltimore, Md. 

The combined meeting of the 
groups has been an annual affair for 
the past six years. 
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movement of goods with 1950, which 
history will probably show was the 
biggest year for the retail movement 
of goods that we will see for several 
years to come. 

“If we will take an ordinary 3-ft. 
yardstick and measure today’s busi- 
ness against any one of .the many 
years prior to 1950—years in which 
we thought business was mighty 
good, we will find that 1951 is mov- 
ing along at a very good rate.” 


Milwaukee Rejects 


Liberalized Code 


MILWAUKEE—Proposed _liberali- 
zation of the Milwaukee building code 
to include the use of not only BX 
cable but also service entrance and 
sheathed cable was rejected recently 
by the Common Council. 

Liberalization of the code was 
backed by local appliance distribu- 
tors and dealers, building contractors, 
and the electric utility. Such action 
was opposed by the Council’s housing 
committee in charge of building code 
revision. The committee voted against 
the proposed changes following 
several public hearings this year. 

A. M. Chudnow, chairman of the 
Low Cost Home Wiring Committee, 
indicated that the movement for 
liberalization would be continued. 


WRITE FOR COST SAVING BULLETINS 


UNITED WIRE & SUPPLY CORP. 


PROVIDENCE 7, RHODE ISLAND 


at the Brown School in Philadelphia. <¢ 

As in the past, a large part of the 
six months of training for the second 
semester of the 1951-52 season will 
be for the benefit of Honeywell cus- 
tomers’ men. Other periods will be 
held for the training of Honeywell 
men who will be assigned to field 
sales and service staffs upon success- 
ful completion of the courses. 

The schedule, M. J. Ladden, chief 
instructor, said, will be divided into 
study periods of varying lengths in- 
cluding a 13-week comprehensive 
course that will extend from Feb. 11 
to May 9. Other courses will be held 
from Jan. 7 to June 27. 

It is expected that special courses 
will be held for government engi- 
neers, including those from the AEC, 
educational institutions, and various 
friendly nations. During 1951 the 
company maintained instruction for 
similar groups. 

The coming schedule will include 
studies in pyrometry and electronic 
potentiometers, pneumatic control 
and transmission, flow meters, 
thermometers, pressure gauges and 
hygrometers, millivoltmeter type 
pyrometers, electrically operated 
automatic control, “Moist-o-Graphs,” 
tachometers, resistance thermom- 
eters, and CO and analygraphs. 


MORE INFORMATION? 


'300-M SERIES 


THE FINEST TIME SWITCH 
YOU CAN USE 
FOR 


UNIT COOLERS © WALK-IN BOXES 

FROZEN-FOOD DISPLAY CABINETS 

LOCKER PLANTS ® REACH-IN-CABINETS 
_ © FUR-STORAGE VAULTS 


PARAGON 


 DEFROSTING — 
TIME SWITCHES 


' From $195° List 
FOR COMMERCIAL DEFROSTING — Electric Heat ° 
Hot Gas * Compressor Shut-Down 


Paragon 300-M series offers you the 
finest in accurate, durable, precision- 
built time switches for all types of com- 
mercial defrosting applications where 
defrost period is two hours or less. 
Easy-to-set pin-type dial for up to 8 
periods per day. Heavy hasped case; 
unbreakable door glass. Also made in 
heavy-duty outdoor type, Series 330. 


r 


1687 TWELFTH STREET ° 


Use Handy Coupon 
on “What’s New” Page 
of this issue. 
Use Key No. for fastest service. 


hs 2-3 


See your jobber or write to: 


Paragon ELECTRIC COMPANY 


TWO RIVERS, WISCONSIN 


it 
Makers of the 


famous “‘de-frost-it” 
for domestic 
refrigerators 


AMERICA’S LARGEST EXCLUSIVE MANUFACTURER | 
‘OF TIME CONTROLS FOR ALL USES 
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A Low Temperature 
Cabinet 


QUESTION: 


I have been called upon by a local 
factory to build a test cabinet of the 
chest type, to obtain a temperature 
as low as -125° F. I am considering 
using “Freon-22” and ethane, as I 
worked on a low temperature cabinet 
once that used those refrigerants, 
and they seemed to do all right. What 
do you advise? 


Also, I plan on using eight inches 
of sheet cork as the insulation. I 
have been told that some of the 
newer insulations are better for low 
temperature work. Is this true; and 
if so, what insulation would you 
recommend ? 


. I would appreciate any other sug- 
gestions and things to be careful 


> 


WE WILL BUY! 
SURPLUS REFRIGERATION UNITS 
BELT-DRIVEN HERMETICS 
1/8 HP. to 10 HP. 


ANY QUANTITIES * MUST BE NEW | 


Write, Phone Or Call For — 
IMMEDIATE ACTION 


TRACO Industrial Corp. 


455 W. 19 St., N. Y. 19, WAtkins 4-4302 
(Send for Traco’s complete list 
of sensational bargains) 


Refrigeration Problems 


and their Solution 
by Paul Reed 


For Service and Installation Engineers 


about that are especially critical at 
these low temperatures. 


ANSWER: 


Since you mention the use of two 
different refrigerants, you evidently 
are planning on using the so-called 
“cascade” system in which there are 
two separate systems that have no 
connection other than that the eva- 
porator of the higher temperature 
system (in your case, the one using 
“Freon-22”) refrigerates the con- 
denser of the lower temperature 
system which is often referred to as 
the “first stage.” 

This is a wise decision on your 
part, for the cascade system is or- 
dinarily much more simple to con- 
struct and to service than the ‘‘com- 
pound compression” system. It is 
true that there are many successful 
two-stage and three-stage compound 
systems in use, but they require very 
careful planning and a good deal of 
previous experience in ultra-low tem- 
perature work. 

“Freon-22” and ethane should 
serve very well as the two refriger- 
ants, as their operating pressures at 
the evaporator and condensing tem- 
peratures that the two stages of this 
installation will ordinarily operate at, 
will be not much different than the 
pressures of normal temperature in- 
stallations that you are accustomed 
to work with. 

You should keep in mind, however, 
that ethane pressures at room tem- 


| peratures are quite high—in the 


neighborhood of 500 or 600 p.s.i.; so 
the high side of the ethane stage 
should be of strong enough materials 


_ to withstand these pressures. 


Moreover, the controls should be so 


—_~> 
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or study. 


INEXPENSIVE 


THEORY 


component 


DIAGRAMS 


for all the popular makes. 
Price $1.50. 


DETAILED DATA 


Holmes, U. 
Hermetic, 
59 illustrations. Price $1.50. 


Dayton (Niagara), 


pages. Price $1.50. 


GRUNOW 


HOUSEHOLD REFRIGERATION 


You can use these books 
for reference, review, 


HANDY, PRACTICAL, 
AUTHENTIC, AND 


MANUAL NO. 1—The theory and principles of refrigera- 
tion explained in simple terms. Characteristics of common 


refrigerants. Construction and operation of the major 
parts of a household refrigerator. 
114 illustrations. 6 tables and charts. Price $1.50. 


MANUAL NO. 2—Diagrams show how to distinguish the 
difference between the fundamental types of systems. 
Detailed instructions regarding the proper methods of 
installing and servicing each type. A comprehensive guide 
128 pages. 


MANUAL NO. 3—Detailed data on methods of servicing 
several special refrigerators including Allison, ElectrICEH, 
S. Hermetic, Majestic Conventional, Majestic 
Socold, Iroquois, and Welsbach. 144 


SERVICE INFORMATION 


MANUAL NO. 4—Service information on 12 makes of 
household electric refrigerators including Absopure, Apex, 
Atwater Kent, Coldspot (Sunbeam and Sears), Copeland, 
Fairbanks-Morse, Graybar Ilg-Kold, 
Iceberg, Liberty, Rice, and Servel. 129 illustrations. 128 


MANUAL NO. 5—Grunow household refrigerator service 
methods, for all float valve and Carrene meter models. Step 
by step procedure for removing and replacing all parts and 
for all other service operations. 


Order from your parts wholesaler 
Business News Publishing Co., Detroit, Mich. 


MASTER 
“SERVICE, 
MANUALS 


HOUSEHOLD 


REFRIGERATION 


144 pages. 


179 illustrations. 


pages. 


68 pages. Price $1.50. 
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arranged that the “Freon-22” stage 
should start first and run long enough 
to cool the condenser of the ethane 
stage down to zero degrees or below 
before the ethane system starts. 
Otherwise, it will be necessary to use 
a much larger motor on the ethane 
system than is necessary. 


PRESSURE FOR THE 
TWO STAGES 


With the ethane evaporator at 
-125°, the ethane suction pressure 
will be just a little above zero gauge 
pressure. With an ethane condensing 
temperature of about -40°, the ethane 
head pressure will be about 98 p.s.i.g., 
or a compression ratio of slightly 
less than 7 to 1, which isn’t bad. 


With a temperature difference be- 
tween the ethane condenser and the 
“Freon-22” evaporator of 10°, which 
with reasonably good design should 
be obtainable, the ‘Freon-22” evapo- 
rator temperature would be -50° and 
the ‘“Freon-22’” suction pressure 
about 6 in. of mercury vacuum. 


If your condensing water is rea- 
sonably cool you should be able to 
operate at a “Freon-22” head pres- 
sure of about 160 p.s.ig. This is a 
compression ratio of about 10 to 1, 
which while a little high, is accept- 
able. 

It will be to your advantage to size 
your evaporators, condensers, and 
compressors to keep the ethane com- 
pression ratio low. You can more 
efficiently stand a higher compression 
ratio on the high temperature 
“Freon-22” stage than on the low 
temperature ethane stage. You may 
find that the above suggested ethane 
condenser—‘“‘Freon-22” evaporator 
temperatures can be varied some- 
what, depending on your design, but 
they are not far off. 


ETHANE FLAMMABLE AND 
TOXIC 


Before leaving the subject of the 
refrigerants themselves, it should be 
especially noted that the ethane is 
quite flammable and even explosive 
in the right proportions with air, so 
it should be handled carefully. Once 
inside the system, there is little 
danger of fire or explosion. The chief 
danger lies in the possibility of leak- 
age or while handling the ethane dur- 
ing charging. 

Ethane is also toxic, similar to 
natural gas, but it is likely that you 
will be using only a small amount, 
and if the room is reasonably well 
ventilated, the toxicity hazard should 
not be serious. 


“Freon-22” is classified as non- 
toxic and non-flammable, and the 
hazards from it on either score are 
practically nil, especially if the room 
is normally ventilated. 

Instead of ethane, you could use 
“Freon-13,"" a new member of the 
“Freon” family. At -125° its pressure 
is about 8.5 in. of mercury vacuum, 
and at -40°, its head pressure would 
be about 75 p.s.i.g. ‘“Freon-13” has 
the advantage of being non-flam- 
mable and non-toxic, but its displace- 
ment, net refrigerating effect per 
pound, etc., are different from ethane. 
You can get data on “Freon-13” 
from Kinetic Chemicals, Inc., Wil- 
mington, Dela. 


(To Be Continued) 


READER SAYS LIPACK MISSED REAL PRICE CUTTING 
CAUSE—MFRS.’ SALES TO CHAINS, INSTITUTIONS 


F. W. Owen Co. 
Lorain, Ohio 
Editor: 

The writer has read the article ap- 
pearing in your Dec. 10, 1951, issue 
outlining J. S. Lipack’s talk before 
the National Commercial Refrigera- 
tor Sales Association in Chicago. 

It appears to me that Mr. Lipack 
has missed the real cause for ‘Price 
Cutting” by salesmen who sell com- 
mercial refrigeration. It is the manu- 
facturer, and not the salesmen, or the 
dealers, that contribute to this prac- 
tice. 

As you know, it is common prac- 
tice for manufacturers to sell to 
“Chains,” ‘Institutions,’ and other 
accounts on a direct basis. How can 
anyone justify selling an article to 
an independent merchant at list 
price, when the seller knows that this 
same merchandise is bought by other 
classes of merchants either direct or 
at some established discount. 

This practice is in fact the cause 
of price cutting of the type described 
in Mr. Lipack’s talk. I don’t know if 
his company is guilty of this practice 
or not, but I do know that most 
other manufacturers of refrigerated 
display equipment do. 

This situation is bringing about 
another situation from the buyer’s 
angle that will also cut into and 
eventually eliminate the ‘dealer,’ 
and that is, that buyers are forming 
“cooperative” arrangements’ with 
food suppliers in order to buy equip- 
ment at manufacturers costs. 

It should be obvious to manufac- 
turers that if dealers are to be a 


factor in the distribution of their 
products, those dealers must be finan- 
cially sound in order to sell and serv- 
ice their products in a businesslike 
and profitable manner. They alsc 
should realize that these dealers mus 
sell to the independent merchants 
and if these independent merchant: 
must compete for the food dolla. 
with the “Chains,” that these sam 
food merchants cannot afford to pa: 
100% MORE for the display equip 
ment they need to use to sell thei 
food to the consumer. 

Along these lines, the writer’s mos 
aggressive competitor is a wholesal: 
grocery house in Cleveland who ha: 
a nationally known commercial re 
frigeration line that they sell to thei: 
customers as well as any other fooc. 
merchant. This operation is tied int» 
financing, a cooperative advertisin:; 
arrangement, cooperative buying, 
etc., etc. 

Their food salesmen who call on 
the food merchants weekly act as 
“bird dogs,’ and, of course, are in 
very close contact with the mer- 
chants and know in advance their 
plans. With this arrangement, you 
can see that there are opportunities 
to use pressure, and “suggestions” 
to where a merchant is to buy his 
display equipment. 

There seem to be opportunitics 
through such organizations as the 
National Commercial Refrigerator 
Sales Association, and your very good 
publication, to make strong efforts 
to get this business into a legitimate 
business, and away from the “bar- 
gaining” type that it actually is. 

F. W. OWEN 


UsAirco Names 6 Dealers 
For Packaged Equipment 


MINNEAPOLIS—The appointment 
of six new direct factory dealers in 
the south and southwest for its pack- 
aged air conditioning equipment line 
is announced by the United States 
Air Conditioning Corp. here. 

The new dealers include Monarch 
Theatre Supply, Inc., Memphis, 
Tenn.; McAdams Sheet Metal Co., 
Pascagoula, Miss.; Mandal’s Sheet 
Metal Roofing & Siding Co., Gulf- 
port, Miss.; Goettl Bros. Metal Prod- 
ucts, Inc., Phoenix, Ariz.; Nichols 
Refrigeration Co., Nashville, Tenn.; 
and Reed Travis & Orsborn Co., Mc- 
Minnville, Tenn. 


Toronto Stores Lengthen Hours 


TORONTO, Ont., Can.—Appliance 
stores in the downtown shopping dis- 
trict, members of the Yonge-Bloor- 
Bay Association, have adopted a new 
policy of remaining open on Friday 
nights until 9 p.m. 

There are over 100 stores of all 
description in this shopping district. 


Erle Zoll., President of 
Chieago-Wileox, Dead 


CHICAGO—Erle J. Zoll, president 
of Chicago-Wilcox Mfg. Co., died 
here late last month. 

Chicago-Wilcox Mfg. Co. produces 
compressor gaskets and metal stamp- 
ings and was a pioneer in the re- 
frigeration parts business. Zoll was 
active in the early organization of a 
refrigeration parts manufacturers’ 


group. 


Neess Named Gas Control 
Manager for Perfex Corp. 


MILWAUKEE — Paul F. Neess, 
sales engineering department man- 
ager of the Controls Div. of the 
Perfex Corp., has been assigned the 
staff position of product manager for 
gas controls with the responsibility 
of product and market development 
of controls for gas burning equip- 
ment, according to an announcement 
made by V. P. Black, vice president. 

Neess joined Perfex in 1936 and 
helped in the development of a com- 
plete line of temperature controls. 


G-E Inaugurates New Exchange Plan on Time Switches 


SCHENECTADY, N. Y.—A new 
exchange plan for users, dealers, and 
distributors of General Electric types 
T-47, T-470, and T-471 time switches 
has been announced by the company’s 
Meter and Instrument Dept. 

Under the new plan, users of the 
time switches can return an inopera- 
tive or damaged switch or mech- 
anism to their dealer, distributor, the 
nearest G-E warehouse, or to one of 
three exchange points and immedi- 


ately receive a new time switch in 
exchange. 

According to a company spokes- 
man, no charge for the new unit is 
made if the inoperative switch is re- 
turned within 18 months from the 
time of manufacture. If returned 
after the warranty period, a_ fiat 
charge of $7 is required for exchange 
of the complete time switch, or $6.25 
for the mechanism alone, according 
to the company. 
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Thais -oburoyyt onl thats batt... ame in controls it’s RANCO! 


WORLD’S LARGEST 


MANUFACTURERS OF 


leading refrigeration control. 
millions of Ranco controls now in use was specified 
and ordered by refrigeration experts—designers and 
servicemen. What better proof could there be that 
Ranco is your best bet for replacement controls? Gen- 
vine Ranco controls are available for more than 4,000 


Refrigeration men have made Ronco the world's 


For every one of the 


replacement installations. 


Kanco Dae. 


COLUMBUS 1, OHIO 


REFRIGERATION CONTRO:S 
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What's New 


When requesting further information on new 
products, please use “Information Center” form. 


Frigidaire Adds 


NOY : 
S 


KEY NO. A-1240-——— 


DAYTON—A new compact 71- 
ton capacity self-contained air con- 
ditioner for cooling average size re- 
tail stores or general offices, has 
been introduced by Frigidaire Div. 
of General Motors Corp., W. F. 
Switzer, commercial sales manager, 
announced recently. 

The new unit has the same Ray- 
mond Loewy design and styling as 
the 3 and 5-ton models in Frigidaire’s 
self-contained air conditioner line. In 
spite- of its high capacity, the over- 
all package is only about as large as 
the average 5-ton unit. 

It measures 40 in. wide, 28 in. deep, 
8634 in high, and is finished in har- 
monizing two-tone gray. The unit de- 
livers 2,700 c.f.m. of conditioned air 
and has an air throw of 75 ft. 

Electrical, water, and drain con- 
nections are all that are necessary 
for installation. The controls are lo- 
cated behind a small access panel on 
the front of the cabinet. 

An “On-Off” switch allows the 
user to manually control the unit, 
but the unit is designed to provide 
fully automatic room temperatures 
by a control knob which is set for 
the temperature desired. 

The inside of the cabinet is divided 
into three sections; the compressor 
section, the cooling coil or air intake 


TO REPLACE 
CARBON 
TET 


FOR 
SHOP 
USE 


SEE YOUR LOCAL JOBBER 


714-Ton Air Conditioner 


section, as well as the air discharge 
section. 

The 7%-hp. compressor is located 
in the bottom of the cabinet. It is a 
Frigidaire sealed reciprocating-type 
with direct drive operation. It has no 
external moving parts such as belts, 
pulleys, and flywheels, yet is con- 
structed so that the motor and other 
parts are easily accessible. 

The coil section houses the Frigid- 
aire multipath cooling unit which is 
constructed with 5¢-in. copper refrig- 
erant tubing, 5 rows deep and 18 
rows high with circular aluminum 
cooling fins. 

Placed across the front of the cool- 
ing unit is a permanent-type, clean- 
able aluminum mesh air filter which 
cleanses all the air passing through 
the cooling unit. 

The air discharge section contains 
two large double-inlet, double-width, 
wheel-type fans powered by a %-hp. 
electric motor. These fans discharge 
the cooled air into the hood on top of 
the cabinet, and on out into the 
space to be conditioned. Adjustable 
grilles on all four sides may be set 
to deliver the cool air wherever de- 
sired. 

The unit can be installed remotely 
with ductwork if desired. In this way 
it can furnish air for several differ- 
ent individual rooms. Outside air can 
be brought into the unit by the in- 
stallation of a low resistance duct 
connected to a grilled opening in the 
rear of the cabinet. 

A two-row steam heat coil for 
heating purposes is available as ac- 
cessory equipment. 


Frick Develops Improved 
Plate-Type Suction Valve 


KEY NO. A-1241 


WAYNESBORO, Pa.—Frick Co. 
has developed an improved suction 
valve of the plate type for use in re- 
frigerating machines using ammonia. 

The new valve, known as_ the 
“Garland” type after the company’s 
chief engineer, has moving parts 
weighing one sixteenth as much as 
those in the former poppet valve. In 
addition, the ring plate has an open- 
ing on each side, giving the same 
port area with about half the lift. 

In service, the use of the ring-plate 
valve often increases the capacity of 
the compressor. The complete new 
valve and cage are both lighter and 
less expensive than the old poppet 
style. 

The Garland valve is a complete 
assembly, so designed that no loose 
parts can get into the cylinder. It is 
made interchangeable with former 
poppet valves in Frick ammonia com- 


pressors of the vertical enclosed type. 
— * 
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For information write: 


YOU CAN’T BEAT 
THE VICTOR 


Refrigerated 
Rooms 


For Every Purpose 


@ Normal Temperature Rooms 

@ Zero, Low Temperature. 
Rooms 

@ Tailor-made Rooms for any 
required temperature, of 
any desired size. 
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Kennard Adds Ventilating, 
Heating Units to Line 


—KEY NO. A-1242 


ST. LOUIS—Addition of heating 
and ventilating units to its line of 
equipment has been announced by 
Kennard Corp. here. 

The units answer the _ require- 
ments of heating and filtering recir- 
culated air, fresh air, mixture of both, 
or ventilating only, according to the 
manufacturer. Conventionally used 
for heating large spaces or for cen- 
tral station heating of several small 
rooms, the units can also be utilized 
for a variety of special and process 
applications. 

These additional specifications were 
listed: Air volumes from 400 to 
21,000 c.f.m.; wall, floor, ceiling 
mountings; pre-heat and re-heat coils 
—1.1 to 32.5 sq. ft. face; moderate 
tip speeds and outlet velocities. 

Optional equipment available in- 
cludes mixing box and dampers; face 
and by-pass dampers; throw-away, 
cleanable, or high-velocity filters; 
and target, grid, or pan humidifiers. 


Steinhorst Freezer Line 
Features ‘Dutch’ Plate 


KEY NO. A-1243——— 


UTICA, N. Y.—A complete new 
line of Steinhorst freezers in 12, 16, 
and 20-cu. ft. capacities has been an- 
nounced by the refrigeration division 
of Emil Steinhorst & Sons, Inc. here. 

Features of the line include the 
Steinhorst ‘‘Dutch” freezer plate, an 
interior light recessed into’ the 
counterbalanced lid, a signal light 
located in the signature nameplate 
to indicate any abnormal tempera- 
ture rise, and specially designed stor- 
age baskets. 

A five-year warranty on the her- 
metic power unit and a five-year food 
insurance policy are included. 

The “Dutch” freezer plates are 
used for partitions and divide the 
cabinet into separate compartments. 
They hold the cold just as a “Dutch 
oven” holds heat, the company ex- 
plained. 

The 12-cu. ft. unit will hold 430 
lbs. of food in. three separate com- 
partments. It measures 38 in. high, 
61 in. long, and 29 in. wide, without 
hardware. Equipped with a ‘-hp. 
condensing unit its shipping weight 
is 610 lbs. 

The 16-cu. ft. unit also has three 
compartments and will hold 680 lbs. 
of food. It has the same height and 
width as the 12-cu. ft. model and is 
71 in. long. Shipping weight is ap- 
proximately 690 lbs. Condensing unit 
is % hp. 

The 20-cu. ft. unit is divided into 
four compartments and holds 700 Ibs. 
of food. It is 84 in. long without 
hardware and is powered by a 4-hp. 
unit. Shipping weight is about 810 
Ibs. 


ANY QUANTITIES « MUST BE NEW 


TRACO Industrial Corp. | 
| 455 W. 19 St.,.N. Y. 19, WAtkins 4-4302 | 


WE WILL BUY! 
SURPLUS 
REFRIGERATION CONTROLS 
PRESSURE and THERMOSTATIC 


Jordon Introduces 
Town and Country Line 


KEY NO. A-1244——— 


PHILADELPHIA—Jordon Refrig- 
erator Co., Inc., has a new line of 
chest-type storage freezers for home, 
farm, and commercial use. The new 
line will be known as the “Town and 
Country” home freezer. The first size 
to be available for delivery is the 
model TC-15, with a net storage ca- 
pacity of 14.3 cu. ft. 

The new Jordon models have a 
streamlined appearance with the 
latch and spring hinges recessed in- 
side the cabinet so that installation 
can be made through narrow door- 
ways. 

The interior of the freezer is fitted 
with adjustable dividers so that pack- 
ages of any size can be put in neat 
order, and removable baskets are 
supplied. 

The interior of the freezer is par- 
titioned off to provide for a quick- 


freezing section of approximately 4 
cu. ft. Refrigeration is supplied by 
a 4-hp., hermetically-sealed con- 
densing unit. 

Both interior and exterior surfaces 
are finished with Jordon “auto-body” 
high baked enamel finish over rust- 
proofed steel. 

The new Jordon chest-type freez- 
ers have a “floating-action” lid and 
a super-fine insulation that allows 
more frozen food storage space. 

Exterior dimensions of the freezer 
are: length 54 in., height 36 in., and 
depth 28% in. 


Acme Heat Exchangers 
Suitable for ‘F-12,’ ‘F-22' 


KEY NO. A-1245——— 


JACKSON, Mich.— Acme _ Indus- 
tries, Inc. announces a new line of 
heat exchangers that replaces the H 
and U-tube models previously manu- 
factured by Acme. 

The new units are suitable for 
either “Freon-12” or ‘‘Freon-22” and 
available in 11 models with capaci- 
ties from 3 to 200 tons. With the 
new design, a gas to liquid side area 
ratio of 13 to 1 is now possible. The 
extremely low pressure drop of these 
units provides maximum gains for 
any desired super-heating effect. 

A new two-color, four-page catalog 
describing the new heat exchangers 
is now available. The catalog sup- 
plies general specifications and data. 

Curves are also furnished showing 
the super-heat performance, suction 
gas pressure drop, and correction 
multiplier for the pressure drop. 


COLD PLATES FOR: Ice Cream Cabinets, Soda 
Farm Freeze 

dow P Food Counters, 
Sub-Zero Applications for Industrial chilling. 


DEAN PRODUCTS, INC. 


f Milk Coolers, 
Cabinets, Window Displays, 


Fountains, Farm 


ANY SIZE 
ANY SHAPE 


Technical 
Data Book 6 


1042 DEAN STREET, BROOKLYN 16, N.Y. 
STerling 9-5400 


Write, Phone Or Call For 


IMMEDIATE ACTION 


(Send for Traco’s complete list 


| 
| 
| 


of sensational bargains) 


For more information on What’s New products, 
current literature and catalogs available, equipment 
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promptly. 
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Distributor’s Dealer Assistance Program Helps Customers 
Cut Overhead for Engineering, Warehousing, Advertising 


A barrage of sportscasts signalled the kick-off of the fall selling 
season on Chrysler Airtemp heating and air conditioning units 
by the Cauhorn Distributing Co., Detroit, at its fall sales meet- 


Detroit, (at microphone), 


Sports-caster Don Wattrick, of Radio Station WXYZ-AM, 
demonstrates 


his technique to sales 


executives. Front row, left to right: James Leonard, director heat- 
ing sales Airtemp; Wattrick, and William B. Magill, Airtemp ad- 


vertising director. 


Back row, left to right: Jerry Clarke, Airtemp 


regional manager, and A. V. Cauhorn, president Cauhorn Dis- 
tributing Co. 


DETROIT—Believing that heating 
and air conditioning wholesalers owe 
dealer organizations more than just 
a “once-over-lightly” job of ware- 
housing on the lines they sell, Cau- 
horn Distributing Co. here is carry- 
ing out a 10-point dealer assistance 
program aimed at increasing profits 
for all concerned. 

Headed by A. V. Cauhorn, the 
company handles distribution in the 
metropolitan Detroit area for Chrys- 
ler Airtemp heating and air condi- 
tioning units, Janitrol heating sys- 
tems, and furnaces manufactured by 
Morrison Steel Co. 

How the firm’s policy has paid off 
is reflected, says the company, “in 
the fact that the Cauhorn organiza- 
tion is acknowledged to be one of the 


largest of its type not only in the 
Detroit area but country-wide.” 

And the dealer service program 
“makes the dealer more money, and 
more highly regarded in his neigh- 
borhood,” the company maintains. 
Here’s what the company says it does 
under this program: 

1. Maintains an inventory of over 
$150,000 of all parts and equipment 
“to provide dealers with a depend- 
able source of supply.” 

2. Keeps its warehouse open for 
five and a half days a week instead 
of the usual five days. 

3. Delivers the dealer’s equipment 
to the job and places it in position 
for the installer on request—not just 
sidewalk deliveries. 

4. Maintains a large fleet of 21 

—_ * 


é 


conditioning jobs. 


MANUAL NO. K-2—Sheet 


figuring heat gain; 


(air friction, condensation) ; 


piping refrigerant, water, 
insulation problems. 


Business News Publishing Co. 
450 West Fort Street 
Detroit 26, Michigan 


by James J. LaSalvia 


COMPLETE AT LAST! 


A modern series of 3 simplified, practical training 
manuals and reference books to help you with the 
layout and installation of comfort air conditioning. 


The Key to Air Conditioning gives you a whole picture 
of comfort air conditioning in crystal clear language. 
It gives immediate answers to almost every problem 
in layout and insiallation. It covers the important 
details that add up to larger profits on your air 
The author, James LaSalvia, is 


an experienced engineer of 30 years with extensive 
background in teaching and writing. 


MANUAL NO. K-1—The physics of air 
conditioning; use of charts; methods of 
ventilation; figuring air requirements; re- 
frigeration problems in air conditioning; 
use of fans; methods of air distribution. 
Psychrometric chart included with book. 


metal ducts 
(sizing methods, problems of design) ; dis- 
cussion of air cleaning devices; heat trans- 
mission coefficients ; problems and tables for 
air through cooling 
coils; selection of cooling coils, expansion 
valves, compressors, and water cooling coils. 


MANUAL NO. K-3—General discussion of 
heating systems; selection of heating coils 
description 
and operation of evaporative condensers; 
water cooling towers; automatic controls; 
and steam; 
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Please send the following Key to Air Conditioning books. 
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delivery and service trucks, “which 
insures the dealers that immediate 
attention and delivery will be given 
their orders of equipment and serv- 
ice.” 

5. Helps any dealer to size the re- 
quirements in estimating either heat- 
ing or cooling jobs. 

6. Makes the dealer engineering 
layouts for a job. 

7. In an emergency, provides an 
electrician to wire a job for a dealer, 
with the dealer paying only the ac- 
tual labor, material, and insurance 
costs—no overhead and no profit. 

8. Will service a dealer’s customer 
under the name of the dealer, collect 
all bills, and pay dealer 10% of the 
service charge. This service is avail- 
able 24 hours a day, seven days a 
week. 

9. If a dealer does not wish to 
handle service on an installation, the 
firm will take over all service and 
job warranty for a full year at a 
nominal cost. 

10 Conducts an aggressive mer- 
chandising program which carries the 
story of the Cauhorn-distributed 
products to the consumers on a year- 
round basis. 

“The Cauhorn management,” it 
was stated, “is a firm believer in the 
policy of backing dealers with heavy 
consumer advertising. To help them 
cash in on these efforts, it provides a 
well-rounded dealer salesman train- 
ing program through its sales pro- 
motion department. 

As an example of the scope of its 
advertising program, the company 
pointed out that radio and television 
received approximately $6,000 in ad- 
vertising over a 13-week period. 

An additional contract for adver- 
tising in radio and newspapers 
amounting to over $7,000 was signed 
to cover an intensified program dur- 
ing September, October, and Novem- 
ber. 

“Advertising will account for a sub- 
stantial amount of money on a year- 
round basis,” the firm added. 

In addition to the dealer salesman 
training program, Cauhorn’s sales 
promotion department consistently 
bombards the dealers with semi- 
monthly bulletins containing what is 
described as “Dynamite that makes 
money for the dealers.” 

The 10-point program is summed 
up as a savings to dealers on over- 
head for engineering, warehousing, 
advertising, and on service. Cauhorn 
concluded: ‘These overhead savings 
will more than double the dealer’s 
profits.” 


Excise Tax Collections 
On Air Conditioners, 
Appliances Decline 


WASHINGTON, D. C. — Excise 
taxes collected from manufacturers 
of mechanical refrigerators, air con- 
ditioners, and appliances declined 
sharply in October and in the July- 
to-October period compared with the 
like periods of 1950, according to the 
Internal Revenue Bureau. 

Taxes collected on mechanical re- 
frigerators, air conditioners, etc. in 
October totaled $4,338,270, a drop of 
$2,145,829 from the $6,484,099 col- 
lected in the same month of last 
year. 


Mallinckrodt Heads 
UsAirco Engineering 


MINNEAPOLIS—tThe appointment 
of A. J. Mallinckrodt as chief engi- 
neer of the United States Air Condi- 
tioning Corp. was 
announced by A. 
| A. Feinberg, presi- 
dent. 

He was former- 
ly manager of en- 
gineering for the 
Baker’ Refrigera- 
tion Corp. and 
will direct all de- 
sign, development, 
and research engi- 
neering activities 
of UsAirco in his 
new position. 


A. J. Mallinckrodt 
A graduate of the University of 


Missouri, Mallinckrodt is a licensed 
professional engineer, a member of 
the American Society of Refrigerat- 
ing Engineers, and of Tau Beta Pi, 
honorary engineering fraternity. 


New Air Conditioning System To Cool 
And Heat Electronic Equipment Vans 


MINNEAPOLIS —U. S. Thermo 
Control Co. has just completed and 
shipped the first unit of a new-type 
air conditioning system to the Army 
corps of engineers at Fort Belvoir, 
Va., it was announced by J. A. 
Numero, president. 

The unit is to be used for both 
heating and cooling a special type 
of army van which houses electronic 
equipment. These delicate  instru- 
ments deliver their top performance 
only within a narrow temperature 
range, so that the inside thermom- 
eter reading must be held constant. 

U. S. Thermo’s chief engineer, 
Frederick M. Jones, said that com- 
fort of the personnel that will occupy 
the vans and operate the equipment 
was also an important consideration 
in developing the unit. 

To make sure it would meet the 
Army’s rigid specifications, the com- 
pany built a large test laboratory 
and subjected the machine and all its 
parts to severe weather conditions 
over long periods of time. 

Other requirements called for a 
unit capable of operating at tem- 
peratures ranging from -65° to 125° 
as well as the ability to remain in 
top working condition after being 
stored for long periods of time at 
temperatures as low as -80°. 

Powered by a gasoline engine and 


Joseph Armstrong To 
Manage Crosley’s 
Air Conditioning Sales 


CINCINNATI — Appointment of 
Joseph L. Armstrong as manager of 
the air conditioning sales section of 
Crosley Div., Avco 
Mfg. Corp., was 
announced by W. 
A. Blees, Avco 
» vice president and 
| Crosley general 
sales manager. 

Armstrong’s ap- 
pointment follows 
the recent = an- 
nouncement __ that 
arrangements had 
been completed 
under which Fed- 
J.L. Armstrong ders-Quigan Corp. 
will manufacture room air condition- 
ing units to Crosley design and spe- 
cifications at the former’s Buffalo 
plant. 

Sale and distribution of the new 
Crosley air conditioning units, to be 
available for the 1952 air condition- 
ing sales season, will be handled 
through the existing Crosley organi- 
zation of franchised distributors and 
dealers, the announcement stated. 

Armstrong is widely known in the 
manufacturing and appliance fields, 
having very recently been vice presi- 
dent in charge of sales of Crosley 
Motors and before that, field sales 
manager for Bendix Appliances. 


NPA Halves Zinc Available 
Without Certification 


WASHINGTON, D. C.—Purchasers 
without an allocation certificate will 
be able to buy only 10 tons of slab 
zinc per month after Jan. 1, 1952, 
the National Production Authority 
announced recently. 

This action cuts in half the amount 
of zinc currently available without an 
allocation certificate. 

Persons applying for allocation 
certificates after the first of the year 
must file their applications no later 
than the 15th of the month for de- 
livery in the succeeding month. 

The tightening in control was 
made necessary by heavy demands 
for slab zinc in the defense pro- 
gram and in essential civilian pro- 
duction, NPA said. 


o/ 


weighing about 1,400 lbs., the newly- 
designed system is capable of deliver- 
ing pin-point temperature perform- 
ance in a'van of more than 1,500-cu. 
ft. capacity. 

It will be installed in the uppe) 
leading edge of the van, similar tc 
the method employed by U. S&S. 
Thermo Control for installing its 
Thermo-King mechanical refrigerat 
ing units in highway trucks an 
trailers. 

The completed model was built t 
operate at peak efficiency anywher. 
in the world, as indicated in the wid: 
temperature range specified by Arm: 
engineers. 

For extremely cold weather op 
eration, the entire unit is covered b 
a hood that retains heat under frigi 
conditions. During hot weather op 
eration, the unit has an internal sys 
tem of shutters and dampers to kee; 
heat out of the cooling cycle. 

Although the test model is no 
equipped for humidity control, U. § 
Thermo is prepared to include this 
feature if it is found desirable. 

Tests on the new air conditioninz 
system are expected to get under 
way immediately at Fort Belvoir. 
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EVAPORATIVE CONDENSERS 


3 10 2O tons 


Over 40 Years of 
Air Cooling Experience 


TYPHOON Air Conditioning Co., Inc. 
794 Union Street, Brooklyn, N. Y. 
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AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER 24, 1951 


| AcrmMaA-REMA Survey of Compressor Shipments for September 


ACRMA-REMA STATISTICAL PROGRAM 


SUMMARY OF SHIPMENTS OF COMPRESSORS FOR MONTH OF SEPTEMBER, 1951 
(Number Manufactured and Sold for Refrigerants Other Than Ammonia) 


SEALED TYPE (Hermetic or Closed) 


OPEN TYPE, AIR COOLED 


OPEN TYPE, WATER COOLED 
FO 


FORM A FORM B RM C 
Continental U. S. Con tinental U. S. Continental U. S. 
Non- Grand Non- Grand Non- Grand 
Mfrs. Mfrs. Total Export Total Mfrs. Mfrs. Total Export Total Mfrs. Mfrs. Total Export Total 
Horsepower (N) (O) (P) (Q) (R) (N) (O) (P) (Q) (R) (N) (O) (P) (Q) (R) 
Sold In Unitary (End-Use) Products 
% and less xx XX 20,794 875) 21,669 XX XX * ° 2a Ae 
, eer XX xX xX XX * a ° Ge * 4 } 
Me  véxeceus XX XX 3,461 ) XX XX XX XX 
. eres XX xXx XX xX * * XX XX 
Mm. <kewsess XX XX XX XX XX XX 82\ +} 
| reece XX XxX 5484 7,049 XX XX XX XX 
BW esississ xX XX 2,283 XX XX XX XX 
SAA kesers XX XX XX XX XX XX ] . 
wan eees xX XX XX XX * * XX XX 213 ° 4 
GaP sn cori aws XX XX 757 J) XX XX XX XX 298 ° ” 
£ub-Total xX XX 27,295 1,423 28,718 XX XX * None * XX XX £598 sa . 
Sold as Compressor Bodies, Compressors, or Condensing Units 
15 and less... 693 ) ) 498 1,426 
frre ) ) 
. ae 575 2,980 906 6,421} 1,599 10,906 214 
a. +canVexe 1,034 972 . 1,012$ 160‘ 1,172 
errr 70,955} 73,082} 2,214. 75,296} 574 242 232 
| ee ee 429 246 } 341 
Pe .akences 859} 38 231 269 116 385 200 
C idnaweas l 104 156 260 100 360 208} 172 1,032} 191} 1,283 
Be  bieeinss 57 199 256 269 525 224 
ied naackas ! i 228 60 
Sub-Total ... 70,955 2,127 78,082 2,214 75,296 3,179 4,027 7,206 4,970 12,176 483 1,611 2,044 411 2,455 
Grand Total XX XX 100,377 3,687 104,014 xX XX * 4,970 * XX XX 2,687 ° si 


*Figures omitted to avoid disclosure of operations of individual companies. 


Notes: Totals shown above do not 


include compressor bodies shipped for or incorporated in Household Refrigerators. In order to avoid disclosing the 
operations of individual companies, some data for two or more sizes of units are combined. 

Reporting companies: Airtemp Div., Chrysler Corp.; Baker Refrigeration Corp.; Brunner Mfg. Co.; Carrier Corp.; 
Curtis Refrigerating Machine Div. of Curtis Mfg. Co.; Frigidaire Div., General Motors Corp.; General Electric Co.; 
General Machine & Mfg. Co.; Kelvinator Div., Nash-Kelvin ator Corp.; Lehigh Mfg. Co., Div. of Lehigh Foundries, Inc.; 
Lynch Corp.; Mills Industries, Inc.; Norge Div., Borg-Warner Corp.; Servel, Inc.; Tecumseh Products Co.; Universal 
Cooler Div., Tecumseh Products Co.; Westinghouse Electric Corp. (Springfield and Hyde Park [Boston], Mass.); 
Worthington Pump & Machinery Corp.; York Corp. 


Winslow Heads Norge Div. A\utomatic, Semi-Automatic Washers 
Outsell Conventionals 6 to 4 


For Ohio Distributor 


CLEVELAND—Lyle Winslow’s ap- 
pointment as general manager of the 
Norge Appliance Div. of Refrigera- 
tion Sales Corp. here, was an- 
nounced by Warren W. Farr, presi- 
dent. 

Winslow, who succeeds F. H. 
Biewener, held the post of district 
manager of The Radio Distributing 
Corp., Norge distributor in the De- 
troit area. 

He has been actively associated 
with the merchandising and distribu- 
tion of Norge home appliances since 
1948. Prior to this time, Winslow 
was state sales representative for the 
Mobilift Corp. of Portland, Ore. 

Refrigeration Sales Corp. is ex- 
clusive distributor of Norge home 
appliances in 21 northern Ohio 


CHICAGO — Current orders for 
automatic and semi-automatic wash- 
ers are leading conventional washers, 
including spinner and wringer types, 
by nearly six to four, a survey of 
members of the National Appliance 
and Radio Dealers Association shows. 

Results of the organization’s 
Washers-in-the-Pipelines Survey, sec- 
ond in a series of pilot inventory 
studies it is conducting, were re- 
leased this week by A. W. Bernsohn, 
NARDA’s managing director. 

On Jan. 1, conventional washers 
accounted for 53.4% of inventories 
and automatic represented 42.6%. 
The other 4% was in small washers. 
By June 1, these figures had shifted 
to 46.6%, 50.5%, and 2.9%, respec- 
tively, and, by Oct. 10, to 47.2%, 
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... to make NEW steel 


Steel mills use one ton of iron and steel scrap in 
making every two tons of open-hearth steel. 

But normal sources of iron and steel scrap can’t 
keep up with demand. That’s why the steel industry 
asks you to collect your scrap—in the form of obso- 
lete, worn-out machinery and parts—and send it back 


to the mill. 
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Only with your help can current military and civilian 
production demands be met. 


Start your scrap salvage program today—call in your 
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49.5%, and 3.3%. Orders outstand- 
ing as of the latter date amounted 
to 54.6% of total inventories; 58.6% 
of these for automatic and semi- 
automatic washers and 41.2% for 
conventional types. 

The report showed surprisingly 
limited fluctuation of washer inven- 
tories between the three dates, those 
in June representing 94.1% of the 
January stocks and, in October, 
96.5% of January inventories. 


SAMPLING OF 50 DEALERS 


These figures are based on a sam- 
pling of 50 carefully selected NARDA 
members, chosen for geographical 
spread and range of volume. Because 
of the small sampling involved and 
the relatively high calibre of parti- 
cipants in the survey (average an- 
nual volume in units, 171 washers), 
Bernsohn cautioned against projec- 
tion of the findings as the founda- 
tion for industry-wide statistics. 

Most respondents to the survey ex- 
pect 1951 washer sales to fall be- 
tween 15 and 25% below that of 
1950 as a result of last year’s scare 
buying, high prices, and poor busi- 
ness conditions, saturation, draft 
status of younger prospects, and un- 
certainty about price rollbacks and 
materials controls. 

Nearly a fourth, however, expect 
this year’s total to exceed last year’s 
as a result of greater sales effort, 
growing popularity of automatic 
washers, and because they’re in eco- 
nomically rising areas. 


57.6% OF WASHER TRANSACTIONS 
INVOLVE TRADE-INS 


The dealers indicated that 57.6% 
of their washer transactions involved 
a trade-in. 

One line is handled by 18.7%, two 
by 27.1%, three by 25%, and four 
or more by 29.2%. 

Typical of responses to the query, 
“Of all the washer promotions you’ve 
used, which was most successful?” 
were: 

“A good salesman,” “Towels and 
drying rack,” ‘Punch board contest,” 
“Automatic washer clinics,” 
tomer’s own clothes washed free in 
our store, with customer in attend- 
ance,” “Good, standard, factory-pre- 
pared advertising,” “Trade-ins,” “‘Con- 
sistent advertising,” “Last year an 
ironer-washer combination, this year 
washer and drain tub,” 

“1947 Gold and Silver Bendix pro- 
motion,” “Automatic store schools— 
not pulling well today, however,” 
“Laundromat half-hour laundry, doing 
customer’s washing free, lasted six 
months and outsold every promotion 
we tried in 31 years,” “Bendix White 
Magic—any. national promotion tied 


NEMA Refrigerator Sales Hit 3,418,601 
During First 10 Months 


Complete Refrigerators Only—Sales by Sizes—Units 
Summary for October and First 10 Months, 1951 


OCTOBER (16 Companies) 


Domestic 

(48 States Other 
Sizes and D. C.) Canadian Foreign Total 
1. Less than 4 cu. ft..... stds sds ods we 
A OS SER OSsAsadaNees 1,802 713 2,515 
me OO Me ewewescwe's Re ae ass 
a se aver 26,902 oe 3,547 30,449 
Te SS Serer 17,975 264 1,766 20,005 
Se ee ern 45,382 50 6,440 51,872 
a Se reer 28,846 695 1,749 31,290 
a Se Sere re 26,454 82 972 27,508 
9. 11, 12, 13 cu. ft. and up 44,158 173 1,293 45,624 
De. Eo v5 kc esha eeen 191,519 ~ 1,264 16,480 209,263 

FIRST 10 MONTHS 
Domestic 

(48 States Other 
Sizes and D. C.) Canadian Foreign Total 
1. Less than 4 cu. ft..... 118 = eek 118 
1 Wick caw icker 26,328 775 4,723 31,826 
BO Wi Be hea hv ekavids 1 ac bis 1 
SO We. Sevksweceurs 251,518 10,637 32,394 294,549 
cS 2. > eer 348,666 9,247 40,546 398,459 
OS © Oe We vicvexeiatx 1,037,403 12,630 87,771 1,137,804 
a | See ee 448,354 16,972 25,603 490,929 
a 2 Seer ee re 484,624 6,752 21,898 513,274 
9. 11, 12, 13 cu. ft. and up 526,015 6,213 19,413 551,641 
i. TE ccc Wawccwsoveres 8,128,027 63,226 282,848. 8,418,601 


Participating companies: Admiral Corp.; Avco Mfg. Corp.; The Coolerator 
Co.; Deepfreeze Appliance Div., Motor Products Corp.; Frigidaire Div., General 
Motors Corp.; General Electric Co.; Gibson Refrigerator Co.; Hotpoint Inc.; 
International Harvester Co.; Kelvinator Div., Nash-Kelvinator Corp.; A. J. 
Lindemann & Hoverson Co.; Norge Div., Borg-Warner Corp.; Refrigeration 
Div., Philco Corp.; Sanitary Refrigerator Co.; Seeger Refrigerator Co.; and 


Westinghouse Electric Corp. 


> 


into local level appeal,” 

“State fairs and home and food 
show demonstrations,” ‘“Rinso give- 
away on generous trade-in promo- 
tion in which manufacturer partici- 
pated,” and “Good _ salesmanship, 
steady advertising, service rendered, 
and continuing public satisfaction 
sold 6,000 washers for us in our 
community of 12,000 during our 
years in business.” 


HELPFUL IMPROVEMENTS 


Improvements of recent years that 
helped sales most, the dealers re- 
ported, are streamlining and quieting 
mechanism, just plain better quality, 


automatics, no-bolt-down automatics ‘ 


and agitators added to them, water 
rationer, open type wringer on con- 
ventional, automatic washer-sealed 
transmission, wringer over-flow 
rinse, Easy’s spin rinse, more attrac- 
tive design, better finishes, fewer 
moving parts on_ conventionals, 
Frigidaire’s new design tub, Bendix 
economat and elimination of vibra- 
tion. 


More references were made to the 
development of automatic washers 
in this regard than to all other fea- 
tures combined. 


IMPROVEMENTS MOST WANTED 


Strongest response to the survey 
was in reply to “What improvements 
would you like to see?’ Representa- 
tive replies are: 

“Manufacturers advertise too much 
about trade-ins, which are mostly 
junk when we get them,” “Better 
wringers, more eye appeal, better 
window display material,’ ‘Noise 
reductions,” ‘Make machines’ as 
simple as possible for less mainte- 
“Sealed 


nance,” “Better finishes,” 

units with 5-year warranties, like 
refrigerators, better rinsing, less 
tangling.” 


Others requested: ‘More rigid in- 
spections,” “Better standardization, 
preferably agitator type,” “Machines 
designed for easier servicing in the 
field,” “Machines designed to require 
less free service,” “A better and 
more massive looking wringer,” ‘Full 
safety wringer on all machines, more 
positive timing on automatics,” 
“Lower prices,” “A combination 
washer and drier that is one machine 
and will work,” and “Better factory 
replacement service on in-warranty 
parts.” 
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WE WILL BUY! 


DRYERS, BELTS, DEFROST TRAYS, 
ICE CUBE TRAYS, ETC. 


ANY QUANTITIES « MUST BE NEW 
dl Write, Phone Or Call For ic 
IMMEDIATE ACTION : 


TRACO Industrial Corp. 
455 W. 19 St., N.Y. 19, WAtkins 4-4302 
(Send for Traco’s complete list 


of sensational bargains) 


Refrigerator Sales-- 


(Concluded from Page 1, Column 5) 
month were just slightly behind the 
1950 figure. 

At the end of the first 10 months 

of 1950, the firms reporting to 
NEMA had pushed their combined 
volume over the 5,000,000 mark, with 
only 162,000 units of that sold in 
foreign markets. 
Though over-all volume has dropped 
by more than 1,600,000 units in the 
comparable period this year, foreign 
sales have jumped to more than 
295,000 units. 


Receives Dividends 


> we 
F. I. DAVISON 


F. I. Davison, Pres. of Davison Asso- 
ciates, Inc., Toledo, Ohio, says: 


“We have been in Commercial Re- 
frigeration business for 30 years and 
for the past 18 years have been regu- 
lar readers of AIR CONDITIONING 
& REFRIGERATION NEWS. 


“Among its many excellent features 
which we feel are most. important to 
us are the “What's New” items every 
week, new patents, news stories of in- 
stallations . . and the. Washington 
news. And we all get a big kick out 
of the “INSIDE DOPE” column. 


“We believe that the time we take 
to read the NEWS pays excellent divi- 
dends and we enjoy it. We 
wouldn’t want to miss an issue.” 


Davison Associates, Inc., is an out- 
standing distributor-dealer in air con- 
ditioning, store fixtures, and commer- 
cial refrigeration covering North- 
western Ohio and Southern Michigan 
with four outside salesmen and four- 
teen servicemen. 


“Look twice — it's worth the price!” 
AIR CONDITIONING & REFRIGERATION NEWS 
“The Newspaper of the Industry” 


JUST ASK US! 


Turn to “What’s New” Page for 
useful information on new products. 
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AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER 24, 1951 


PATENTS 


Week of October 2 
(Continued) 


2,569,537. HUMIDITY CONTROL UNIT. 
Azor D. Robbins, Hempstead, N. Y., as- 
signor to Specialties, Inc., Syosset, Long 
Island, N. Y. Application March 15, 1950, 


1. A humidity control unit of the char- 
acter described for attaching to an in- 
strument casing comprising a first cham- 
ber with an orifice exposing same to the 
atmosphere external of the instrument 
easing; a flexible diaphragm in one wall 
of the first chamber adapted to be acted 
upon by the atmosphere internal of the 
instrument casing when same exceeds the 
pressure of the external atmosphere; a 
second chamber; a flexible diaphragm in 
one wall of said second chamber adapted 
to be acted upon by the external atmos- 
pheric pressure when same exceeds the 
internal atmospheric pressure; a passage- 
way from said second chamber to a con- 
tainer having a body of desiccant therein; 
openings through said container to the in- 
terior of the instrument casing; a first 
valve operated by said second diaphragm 
upon increase of external atmospheric 
pressure to open to allow fluid flow of 
atmosphere inwardly into said second 
chamber, through said passageway, said 
desiccant and said openings into the in- 
terior of the instrument casing; and a 
second valve operated by said first dia- 
phragm upon decrease of external pres- 
sure to open to allow fluid flow of said 
interior atmosphere through said openings, 
said desiccant said passageway, said sec- 
ond chamber to said first chamber and out 
through said orifice to the external atmos- 
phere; said valves closing when equi- 
librium pressure conditions are _ estab- 
lished between the interior and exterior 
atmospheres. 


2,569,575. AIR FILTER. Thomas E. 
Philipps, Granville, Ohio, assignor to 
Owens-Corning Fiberglas Corp., a cor- 
poration of Delaware. Application March 
5, 1948, Serial No. 13,329. 14 Claims. (Cl. 
183—45.) 


£13 — 


“ag 


1. A filter comprising a porous filtering 
base, and a dust catching adhesive on said 
base in the form of an organo-inorganic 
salt of an acid of phosphorous. 


2,569,751. THREE-WAY VALVE. John E. 
Dube and Evan Jones, St. Louis County, 
Mo., assignors to Alco Valve Co., Univer- 
sity City, Mo., a corporation of Missouri. 
Application April 21, 1945, Serial No. 589,- 
622. 7 Claims. (Cl. 137—144.) 


1. In a valve construction, a valve hous- 
ing, having a pair of valve seats spaced 
from each other, a magnetic coil around 
the housing adjacent the seats, an arma- 
ture member within the housing, a pas- 
sage through the armature member, a 
first valve slidably engaged within said 
passage axially of the armature member, 
spring means contained within the passage 
urging said valve outwardly of said pas- 
sage, a removable plug closing the other 
end of said passage, a second valve on 
said plug, one valve member being en- 


gageable with one valve seat when the 
coil is deenergized, and the other valve 
member being engageable with the other 
valve seat only when the coil is ener- 
gized. 

6. In a valve construction, a tubular 
member; a closure member at one end of 
the tubular member having a passage 
therethrough, said closure member con- 
taining a valve seat at the inner end 
thereof which extends beyond the end of 
the closure member; an armature slid- 
ably mounted within the tubular member 
and containing a longitudinally extending 
passage way providing an opening in one 
end thereof adjacent said valve seat; a 
valve plug slidably and totally contained 
within the passageway adjacent said one 
end for engagement with the valve seat; 
yieldable means urging the plug out- 
wardly toward said end; and means as- 
sociated with the armature limiting the 
outward movement of the plug relative 
to the armature. 


Week of October 9 


2,570,210. EVAPORATION METHOD 
AND APPARATUS. Joseph A. Cross, 
Chicago, Ill., assignor to Mojonnier Bros. 
Co., Inc., Chicago, Ill., a corporation of 
Illinois. Application Nov. 30, 1945, Serial 
No. 631,922. 23 Claims. (Cl. 159—17.) 


1. A continuous process for evaporating 
a heat-sensitive water-containing solution 
under vacuum at relatively low tempera- 
tures comprising utilizing the latent heat 
contained in a compressed refrigerant 
gas for boiling the solution to extract 
water vapor therefrom, liquefying and cool- 
ing the refrigerant to a temperature sub- 
stantially below the temperature of the 
water vapor, continuously discharging 
from the system sufficient of the heat ex- 
tracted from the refrigerant during said 
cooling to maintain uniform temperatures 
and pressures in the system, condensing 
the water vapor to produce a vacuum on 
the boiling solution by vaporizing the cool- 
ed liquid refrigerant in heat exchange 
relationship with the water vapor, recom- 
pressing the vaporized refrigerant for re- 
cycling through the system, and continu- 
ously adding fresh solution and separate- 
ly discharging from the system the con- 
densed water vapor and concentrated solu- 
tion in a controlled manner to maintain 
the vacuum on the evaporating solution. 


2,570,212. MILK EVAPORATION PRO- 
CESS. Joseph A. Cross, Westerville, Ohio, 
assignor to Mojonnier Bros. Co., Inc., 
Chicago, Ill., a corporation of Mlinois. 
Application Sept. 9, 1946, Serial No. 695,- 
642. 4 Claims. (Cl. 159—49.) 
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3. A continuous constant output process 
for evaporating milk while maintaining 
the milk far below its pasteurization tem- 
perature range comprising continuously 
compressing a refrigerant gas to its lique- 
faction pressure corresponding to a tem- 
perature within the range at which the 
milk evaporates in the process, continu- 
ously flowing the milk from its initial 
dilute stage to its concentrated stage and 
discharge from the system over a series 
of heat exchange surfaces whereon films 
of the solution at successively higher 
concentrations on successive heat exchange 
surfaces are maintained at substantially 
no hydraulic head, evaporating water 
from the films on said surfaces by ab- 
sorption of the latent heat of liquefac- 
tion of the refrigerant gas introduced into 


fl 
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the heat exchanger, cooling the refriger- 
ant liquefied during the heat exchange 
with said milk to a temperature lower 
than the water vapor temperature, eva- 
porating the cooled liquid refrigerant in 
a condenser by heat exchange with said 
water vapor and thereby condensing said 
water vapor, utilizing the condensation 
of said water vapor for maintaining a 
high vacuum on the milk undergoing eva- 
poration, continuously evacuating the con- 
densed water vapor and concentrated milk 
from the _ process, recompressing’ the 
vaporized refrigerant for reuse in the 
evaporation of the milk, and maintain- 
ing substantially constant’ refrigerant 
pressures and temperatures on a constant 
compressor output by discharging under 
control of the compressed gas pressure 
from the process some of the heat ex- 
tracted from the refrigerant during said 
cooling that would otherwise be retained 
and recycled by the refrigerant. 


2,570,213. MILK EVAPORATION PRO- 
CESS AND APPARATUS. Joseph A. 
Cross, Westerville, Ohio, assignor to 
Mojonnier Bros. Co., Inc., Chicago, ILL., 
a corporation of Dlinois. Application Dec. 
16, 1946, Serial No. 716,581. 4 Claims. (Cl. 
159—13.) 


4. A continuous process for evaporat- 
ing milk comprising continuously feed- 
ing fluid milk into an evaporator system 
and partially concentrating the milk in 
each of a plurality of successive stages 
of successively higher concentration by 
flowing milk through successively com- 
municating but otherwise segregated ver- 
tical tubular heat exchangers, causing the 
milk to recirculate in several of the stages 
by repeatedly flowing it upwardly through 
vertical tubes in said heat exchangers and 
downwardly outside of said heat exchang- 
ers, continuously diverting a portion of 
the milk from the heat exchanger in one 
stage to the heat exchanger in the next 
succeeding stage, utilizing as a heating 
medium in each of the stages where the 
milk flows upwardly through the tubes 
a compressed refrigerant gas having a 
saturated temperature sufficiently high- 
er than the milk temperature to effect 
water vapor separation from the milk 
throughcut subsiantially the entire height 
of the tubes, cooling to a temperature 
below the water vapor temperature the 
refrigerant gas which has liquefied dur- 
ing heat exchange with the milk in said 
heat exchangers, utilizing the cooled 
liquid refrigerant in heat exchange with 
the water vapor to condense the latter 
while vaporizing the refrigerant, continu- 
ously discharging under vacuum the con- 
densed water vapor from the system, con- 
tinuously discharging concentrated milk 
from the system, recompressing the vapor- 
ized refrigerant and re-using it as a heat- 
ing medium as aforesaid, and continuously 
and regulatably eliminating from the re- 
frigerant being recycled in the process 
substantially the amount of heat, which 
has been added thereto as heat of com- 
pression, for maintaining constant op- 
erating pressures and temperatures of the 
refrigerant in the system. 


2,570,247. CONDENSER. Walter Kals, 
New York, N. Y., assignor to Niagara 
Blower Co., New York, N. Y., a corpora- 
tion of New York. Application Jan. 5, 
1945, Serial No. 571,388. 3 Claims. (Cl. 
257—37.) 


s~ 


2. In a condenser for vapor containing 
non-condensible gases, means forming a 
casing, means passing a stream of atmos- 
pheric air through said casing, a main 
condensing coil in said casing in the path 
of the stream of air passing therethrough 
and having an inlet header and an outlet 
header, means for admitting the mixture 
of vapor and non-condensible gases into 
said inlet header, a gas devaporizing coil 
in said casing above said main condensing 
coil and in the path of the stream of air 
passing therethrough and having an inlet 
header arranged above said outlet header 
of said main condensing coil and an out- 
let header, a vertical condensate drain 
pipe connecting the outlet of said outlet 
header of said main condensing coil with 
the inlet of said inlet header of said gas 
devaporizing coil, a vertical tube in said 
vertical condensate drain pipe and hav- 
ing horizontal branches extending into 
said inlet and outlet to conduct the mix- 
ture of vapor and non-condensible gases 
from said main condensing coil to said 
gas devaporizing coil, said vertical tube 
being perforated to receive vapor and 
non-condensible gases from said vertical 
condensate drain pipe, and a gas ejector 
removing the non-condensible gases to- 
gether with any remaining vapor from 
said outlet header of said gas devaporiz- 
ing coil. 


2,570,250. TUNNEL FREEZER. Herman 
W. Eleist, Chicago, Ill., assignor to Dole 
Refrigerating Co., Chicago, Ill., a corpo- 
ration of Illinois. Application Oct. 20, 1948, 
Serial No. 55,447. 5 Claims. (Cl. 62—102.) 

1. In a refrigerating device for freezing 
materials, a cabinet having walls of in- 
sulating material defining an open-ended 
passage, normally stationary shelves in 
said passage defining a plurality of 
parallel inter-shelf ducts, said shelves hav- 
ing end edges spaced inwardly from the 
ends of the passage, said shelves having 
evaporator coils for the evaporation of a 
volatile refrigerant, closures for the ends 
of the passage, and air circulating means 


aligned with some of the inter-shelf ducts 
and out of alignment with others of the 


3 ,# 


inter-shelf ducts, said latter ducts con- 
stituting return passages for the circu- 
lated air. 


2,570,415. REFRIGERATED TRANSIT 
VAN. Beverly E. Williams and Allan BR. 
Redrow, Chicago, Ill., assignors to Swift 
& Co., Chicago, Ill, a corporation of 


Illinois. Application Feb. 11, 1949, Serial © 


No. 75,914. 7 Claims. (Cl. 62—95.) 


1. A portable van structure for use in 
shipping perishable products, the van 
being adapted to be assembled into an 
airplane fuselage and comprising an outer 
insulated wall, an inner hollow wall sur- 
rounding the storage compartment, said 
hollow wall being adapted to contain an 
eutectic solution, air flow passage means 
between said insulated wall and _ said 
hollow wall, and means to divert a por- 
tion of the cold air normally flowing 
around the outside of the airplane fuse- 
lage when the airplane is in flight into 
said passage means to accomplish a cool- 
ing of the van. 


2,570,450. THREE-WAY SOLENOID 
VALVE. Frederick W. Hottenroth, Goshen, 
Ind., assignor to Penn Electric Switch 
Co., Goshen, Ind. 


1. In a solenoid valve structure of the 
character disclosed, a valve body having 
an inlet, an outlet, and an open chamber 
intermediate said inlet and said outlet 
and a port communicating with said 
chamber, a valve seat in communication 
with said inlet, a second valve seat in 
communication with said outlet, valve 
plugs normally spring seated independ- 
ently of each other on said valve seats, 
each valve plug having a stem, each plug 
when unseated affording communication 
between its respective inlet or outlet and 
said intermediate chamber, a_ bracket 
against which the springs for said valve 
plugs engage and through which said 
stems are slidably guided, a rock lever 
pivotally mounted on said bracket and 
having portions on opposite sides of the 
pivot for alternately unseating said Valve 
plugs, passageways from said valve seats 
to said intermediate chamber and com- 
municating the inlet downstream of one 
valve seat and the outlet upstream of the 
other with said intermediate chamber, said 
rock lever for effecting the unseating op- 
eration, a sleeve sealed relative thereto 
and having a closed outer end, said 
plunger being slidable in said sleeve, and 
a solenoid coil surrounding said sleeve. 


2,570,451. LIQUID LEVEL CONTROL 
SYSTEM. Frederick W. Hottenroth, 
Goshen, Ind., assignor to Penn Electric 


Co., Ind., a corporation of Iowa. 
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1. In a system of the character dis- 
closed, a container for liquid, a tempera- 
ture sensing bulb partially inside and par- 
tially outside said container, a normally 
closed valve for supplying water to said 
container and adapted to be opened by 
said temperature sensing bulb upon pre- 
determined increase in temperature there- 
of, the portion of said bulb in said con- 
tainer being contacted with liquid therein 
when it rises to a predetermined level 
and thereby cooled sufficiently to counter- 
act the temperature acting on said tem- 
perature sensing bulb, and humidostati- 
cally controlled means for heating the 
portion of said bulb outside said con- 
tainer. 


2,570,655. PRESSURE GAUGE AND RE- 
LIEF VALVE. Daniel O. Druge, Oakland, 


A combined pressure gauge and relief 
valve comprising a body formed with an 
open-ended through passageway, one open 
end being an inlet for gas under pressure 
and the other end being an outlet for 
said gas, means interposed between said 
inlet and said outlet responsive to the 
pressure of gas adapted to enter said 
inlet for progressive movement toward 
said outlet in direct proportion to such 
pressure, said means including a passage- 
way communicating between said inlet 
and said outlet, a normally closed relief 
valve in said last mentioned passageway 
closing it and movable to a position open- 
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ing the latter, a gauge member extending 
through said outlet and connected with 
said means for movement therewith and 


visible outside said body at said outlet f:- 
visually indicating the degree of saij 
movement, and means carried by saij 
gauge member within said body engag: - 
able with said body at said outlet f > 
causing said valve to open at a predete - 
mined point in said movement. 


(To Be Continued) 


In response to hundreds of re- 
quests from Arr Conpitioninc & 
REFRIGERATION News subscribers, 
the conductor of its “Inside Dope” 
column has collected and grouped 


his best “Stories of the Week.” 
They are now available in con- 
venient book-form for your read- 
ing and working pleasure. The 
book is entitled: “You'll Love 
This One.” 


Everyone will enjoy reading this 
book, we hope, but for the sales- 
man—and for anyone who may be 
called upon to “say a few words” 
at a meeting—it should have espe- 
cial appeal. 


Here’s why: this book of good 
stories you can tell is printed on 
thin paper, bound in_ flexible 
leatherette, and designed to fit 
neatly into your inside coat pocket. 


While waiting in an ante-room 
to see Mr. Bigdome, the sales 
representative can thumb through 
it and pick out four or five perti- 
nent jokes which are guaranteed 
to put his prospect in a good mood. 


The man about to make a speech 
—or one who figures he may be 
asked to rise and shine extempo- 
raneously—can consult it surrepti- 
tiously while the toastmaster is do- 
ing his stuff. Although it’s jam- 
packed with grand tales, it isn’t 
bulky. Rather, it’s unobtrusive. 
Looks more like a leather wallet 
than a book. 


You can be the life of the party 
if you’ve memorized some of the 
anecdotes in this book. Everybody 
loves a good story well told—and 
all the jokes in this book have 
been tested on tough audiences, 
both large and intimate, by the 
author. 


Within its 236 thin-paper pages 
more than 200 sure-fire laughs are 
presented. You can use it profit- 
ably, and so can your friends. It’s 
handsomely turned out, and will 
make an appreciated Christmas 
present. 


PRICE: $950 


(Write for quantity discounts on 
5 or more copies.) 


Order directly from: Business 
News Publishing Co., 450 West 
Fort St., Detroit 26, Mich. 


BUSINESS NEWS PUBLISHING CO. 
450 W. Fort St., Detroit 26, Mich. 


GENTLEMEN : 

Please send me .......... copies of “Youll 
Love This One” at $1.50 per copy. [) Cheek 
enclosed. [] Please bill me. 
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Hotpoint Procures 400-Acre Chicago Site 
For Erection of 1-Million Sq. Ft. Plant 


CHICAGO—A tract of more than 
400 acres for industrial development 
las been assembled by Hotpoint Inc. 
et 95th St. and Harlem Ave., ap- 
proximately 20 miles from the Chi- 
cago Loop. The land was procured 
as a final step in a five-year expan- 
s.on program announced in 1947 and 
vill provide a site for the erection 
cf a 1,000,000-sq. ft. manufacturing 
facility as soon as defense restric- 
tons permit. 

The start of this final step in the 
expansion program has been slightly 
delayed by defense activities which 
jiclude switching a new plant of a 
nillion square feet from projected 
aopliance production to jet engines 
last year, according to James J. 
Nance, president. Two other com- 
pany plants are now completing tool- 
ig for jet engine components and 
a'rcraft turbo superchargers. 

The facility to be erected on the 
now site will have ‘approximately a 
1,000,000-sq. ft. area with its specific 
use not as yet designated. Nance 
said that would be determined by 


the extent and nature of the defense 
effort when the plant is ready. 

Ultimately it is planned to give 
the company expanded refrigeration 
products facilities. 

With the erection of the new 
facility, investment in new Hotpoint 
plants in the Chicago area since the 
war will have exceeded $60,000,000 
and it will be one of the first large 
industrial expansion programs in the 
area to be completed. While the 
erection of the new plant “wraps up” 
the expansion program announced 
four years ago, Nance said that the 
new tract was procured after com- 
pletion of studies of the growth 
potential of the electric industry. It 
would provide space for future 
further growth of the company. 

During the past year, Hotpoint 
has tooled a plant for jet engine 
component production. This plant 
was originally announced for refrig- 
erator production. It occupies a site 
of 1,000,000 sq. ft. facing 1,000 ft. 
on 54th St. and approximately the 
same distance on 16th Ave. in Cicero. 


AEC Ready To License 


Some Non-Secret Patents 


WASHINGTON, D. C. — The 
Atomic Energy Commission has an- 
nounced that it will grant non-exclu- 
sive, royalty-free licenses on 25 
patents as part of its program to 
make non-secret technological in- 
formation available for use by indus- 
try. 

Among the patents is one (No. 
2,569,232) titled “Filter, relat- 
ing to an improved electronic filter 
circuit. Another (No. 2,567,519), 
titled ‘“‘Pressure Monitoring Device,” 
covers a device which is particularly 
adapted for use with highly corrosive 
gases. 

The patents are owned by the 
government and held by the AEC. 
Descriptions of them have been trans- 
mitted to the U. S. Patent Office for 
registry and listing in the official 
register of patents. 

Applicants for licenses should ap- 
ply to the Chief, Patent Branch, Office 
of the General Counsel, U. S. 
Atomic Energy Commission, Wash- 
ington 25, D. C., identifying the sub- 
ject matter by patent number and 
title. Copies of the patents may be 
obtained from the U. S. Patent Office. 


Poorman To Retire as Head 


Of G-E’s N.Y. Branch 


NEW YORK CITY—Earle Poor- 
man, who has been manager of the 
New York branch of General Elec- 
tric Appliances, Inc. since its estab- 
lishment in 1945, plans to retire 
sometime in the early part of 1952, 
he revealed. 

Poorman joined the Hotpoint or- 
ganization 35 years ago in Ontario, 
Calif. and in 1932 was appointed 
New York district manager for Gen- 
eral Electric Co. 


WE WILL BUY! 


EXPANSION VALVES 
SOLENOID VALVES, ALL TYPES 
REF. FITTINGS and PARTS 
ANY? QUANTITIES © MUST BE NEW 


Write, Phone Or Call 4. es 
IMMEDIATE ACTION” 


TRACO Industrial Corp. 
19 St., N.Y. 19, WAtkins 4-4302 


(Send for Traco’s complete list 
of sensational bargains) 
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Chicago Housewares Show 
Set for January 17 to 24 
With 600 Exhibitors 


CHICAGO—The largest number of 
exhibitors and household items ever 
assembled will greet buyers attend- 
ing the January, 1952 National 
Housewares and Home Appliance Ex- 
hibit, according to A. W. Buddenberg, 
executive secretary, National House- 
wares Manufacturers Association. 

Both Navy Pier and the adjacent 
University of Illinois Drill Hall have 
been taken over by the NHMA in 
order to accommodate as many as 
possible of the record number of 
manufacturers who applied for space. 

The exhibit opens Thursday, Jan. 
17, and will continue through Thurs- 
day, Jan. 24 at 12 noon. It will not 
be open Sunday, Jan. 20. 

More than 600 exhibitors. will 
occupy approximately 920 booths in 
the two buildings. Their displays are 
expected to be viewed by well over 
8,000 buyers. 

Approximately 528 manufacturers 
will display their wares at Navy Pier 
which taxes that exhibit site to ca- 
pacity. Another 100 or more will ex- 
hibit in the Drill Hall. A combined 
total of 360,000 sq. ft. of space will 
be used in both halls. 

Show hours will be 9 a.m. to 5 
p.m. The show’s dinner-dance again 
will be held at the Palmer House on 
Tuesday, Jan. 22. Present plans call 
for Evelyn Knight, popular song- 
stress, to headline the entertainment 
revue. She will share the spotlight 
with Peggy Ryan and Ray Mac- 
Donald, young comedy dance team. 


Kelvinator Earnings Down; 
High Costs, Controls Blamed 


DETROIT—Nash-Kelvinator Corp. 
had a net earning of $16,220,173, 
equal to $3.73 per share of capital 
stock, in the fiscal year ended Sept. 
30, 1951, George W. Mason, president, 
reported. 

This compared with net earnings 
of $28,836,326, or $6.64 per share, in 
the 1950 fiscal year. The decline was 
due mainly to the opposing effects of 
price controls of rising costs of ma- 
terials and labor, and higher income 
tax rates, he said. 

Sales of $401,148,293 for the 1951 
fiscal year were only 6% under the 
record $427,203,107 total in the pre- 
vious year. 


Government Contracts 


PROCUREMENT INFORMATION 


The following is a list of proposed procurements issued bo the 
various indicated U. S. Government peg offices. This 
list is compiled and made available daily on a free pick-up basis. 
Prospective bidders may obtain cometese bid sets by a request 
to the purchasing office under which the purchase is listed in 
this Synopsis. Be sure to identify completely the bid invitation 
Invi wish by including in your request the item description, the 

—— number or reference number and the opening date. 

his will save time in filling your request. For reasons of 
p-- ., specifications are normally not included with the bid 
invitations unless the Aare seer is a new one. First time 
bidders on a particular item should request a copy of applicable 
—- and drawings at the time the request for a bid 
s ma 


DEPARTMENT OF DEFENSE 


It is not necessary to refer solely to the issuing office for 
additional data on a bid invitation issued by any of the follow- 
ing U. S. Army Ordnance Offices: Ordnance Tank Automotive 
Center; Detroit Arsenal; Frankford Arsenal; Picatinny Arsenal; 
Raritan Arsenal; Rock Island Arsenal; Springfield Armory: 
Watertown Arsenal; and Watervliet Arsenal. Complete informa- 
tion on any purchase listed ,! ay of those offices alone can be 
obtained from the Ordnance District Office nearest you. Its ad- 
dress is on file in your nearest Department of Commerce Field 
Office. Do not ask an Ordnance District Office for information 
on a purchase unless it is listed by one of the above-named 
offices. Ordnance District Offices do not have information on 
any other purchases. 


a htryitgtions for Bids numbers will be followed by the letter 

Requests for proposals or quotations will be indicated in 

this column by the letter “Q"’ or, if numbered, the number 
will be followed by the letter ‘‘Q.” 


Description Quantity Invitation Opentes 
: No. 


Chicago Quartermaster Depot, Quartermaster Purchasing 
Division, Chicago, Illinois 
Refrigerated warehouse 52-795B 15 Jan 52 
Prefabricated 
Spec Mil-R10932 
Navy Purchasing Office, 111 E. a ins New York, New York 
Fans, electric. 3615 9940 B 7 Jan 52 
Philadelphia District Corps Of ieaieailin 121 North Broad St., 
Philadelphia, Pennsylvan . 


72 ea 


Ice onbye 3.6 ton equipment (ENG-36- 3 Jan 52 
motor driven, ve ; (09-52. 123- 
Saree, or 400 volt B) 
cycle, E phase. ‘fied 
~ lant, 15 ton, equipment 40 (ENG-26- 3 Jan 52 
nly, motor driven, volt 109-52-123-  - 
60 cycle, 3 phase. B) 
U. S. DEPARTMENT OF COMMERCE 
Description Quantity as, ne ~~. 5 Bid 
°. 


National Bureau Of Standards, i? Section, Conn Ave. 
and Ness St., N.W., Washington 25, D. C. 
12-26-51 


Brass, round tubing 310 os ee. 
Copper, round tube, soft 140 lbs (B-2- 12-26-51 
2065-52) 


CONTRACTS AWARDED AS OF DEC. 6, 1951 


Description—Contractor and Address 
any Officer, Philadelphia Naval Shipyard, Naval Base, 
delphia, Pa. 


ee Check Valves.—3, $38,880.—Grove Controls, Inc., 6529 
Hollis St., Everyville, Calif. 


Naval Supply Depot, Mechanicsburg, Pa. 


ARE YOU CHANGING YOUR ADDRESS? 


ks lf you are planning to move or want the NEWS sent to a 

different address, please use this coupon. Saves time and 
assures you uninterrupted service. Copy old address from 
NEWS wrapper if possible. 
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This information helps us to make the NEWS serve you better. 
Seng to: AIR CONDITIONING & REFRIGERATION NEWS, 450 W. Fort St., Detroit 26, Mich. 
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Commandant Of The Marine Corps, Washington, D. C. Attn: 


Procurement Section 
279 ea 


Supply Department, 
Refrigerators, electric, self- 
contained, Type I, size 6, 
Federal spec. AA-R-211B. 


550 B 8 Jan 52 


Repair parts 


vere —300, $74,775.—Spence Engr. Co., Inc., 


Repair parts for valves. —2271, 

St.. N. W. Washington 5, D. C. 
for control 
Maxwell & Moore, Inc., 250 E. Main St., 


Grant St., Walden, 
$36,924.—Hajoca Corp., 917 15th 


equipment.—290, $42,876.—Manning, 
Stratford, Conn, 


Havana Clipper Club 
Gets Air Conditioning 


HAVANA, Cuba — People who 
travel by air in foreign lands are 
used to “sweating out” their planes 
in hot, dreary, uncomfortable waiting 
rooms where the wait is not only 
boring but often downright unpleas- 
ant. 

So first-time visitors to the new 
air conditioned Clipper Club at Ran- 
cho Boyeras Airport here are pleas- 
antly surprised when they step into 
this “oasis of comfort.” The club is 
for the use of Pan American Airlines 
passengers passing through’ the 
Havana air terminal. 

Pan American has many Clipper 
clubs throughout its system, but none 
exceeds the Ranch Boyeras for ap- 
pointments and comfort. Here, air 
conditioning, modern furnishings, 
large picture windows, decoration 
which “brings the outdoors inside,” 
growing tropical plants, indirect 
lighting, and shaded windows—plus 
good food and beverages—combine 
to make the visitor's stay an enjoy- 
able one. 

The club’s radial, central station 
system was installed by La Antillana, 
S. A., Chrysler Airtemp distributor 
in Cuba. Menendez and Trujillo were 
the engineers. The equipment, located 
directly above the bar, is controlled 
by thermostat and humidistat within 
easy reach of the bartender, it is 
pointed out. 

Done in a Latin-American motif, 
the club is considered a community 
show-spot. 


Hoard, Solie Named 


To Small Business 
Commission In Wis. 


MILWAUKEE—Halbert W. Hoard, 
president of United Mfg. & Service 
Co. here, and T. D. Solie, advertis- 
ing manager of LaCrosse Cooler Co., 
have been appointed by Governor 
Walter Kohler of Wisconsin as mem- 
bers of a special 24-man Small Busi- 
ness Commission, it was announced 
here. 

United Mfg. & Service, which en- 
gineers and manufactures wiring 
systems, harnesses, and cord sets for 
manufacturers of refrigeration prod- 
ucts, and LaCrosse Cooler, manufac- 
turer of commercial refrigeration 
equipment, are the two refrigeration 
industry representatives on the com- 
mission. 

The commission is one of the first 
organized upon the recommendation 
of the National Production Authority 
to represent and coordinate the ef- 
forts of small businesses on obtaining 
a greater share of defense contracts. 
While it will function as an independ- 
ent body, it will have the research 
facilities of the state behind it, ac- 
cording to the report. 

Individual members will act in an 
advisory capacity to fellow business- 
men in local communities in obtain- 
ing information on contracts and 
solving problems of materials and 
employment, and voicing policy sug- 
gestions to Washington. 


“Positions Wanted” $5.00 
Limit 50 words. 10¢ per 


RATES for 
per insertion. 
word over 50. 

RATES for all other classifications $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 50. 

ADVERTISEMENTS set in usual classi- 
fled style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS WANTED 


REFRIGERATION ENGINEER—20 years’ 
experience in design, application and 
sales engineering. Have managed factory 
manufacturing Freon equipment. Experi- 
enced in all phases of manufacturing. 
Prefer connection with manufacturer 
where productive ability can be used in 
sales or manufacturing. BOX 3885, Air 
Conditioning & Refrigeration News. 


SALES EXECUTIVE—experienced in han- 
dling sales, advertising and promotion 
work. Good engineering background. Well 
known in the industry and thoroughly ac- 
quainted with wholesalers, distributors, 
and manufacturers in the industry. Suc- 
cessful in distribution of all types of re- 
frigeration equipment, including water 
coolers, beverage equipment and _ allied 
lines. Proven record in organizing dis- 
tribution outlets and increasing sales. 
Experienced in working with the mili- 
tary and other government agencies on 
a national basis, covering both standard 
products and special military equipment. 
Would welcome inquiries from recognized 
manufacturers requiring services of ex- 
perienced, high caliber man with these 
qualifications. BOX 3886, Air Conditioning 
& Refrigeration News. 


POSITIONS AVAILABLE 


PRODUCT ENGINEER. Large nationally 
known refrigeration and air conditioning 
manufacturer in East needs product en- 
gineer with previous experience in de- 
sign of self-contained air conditioning 
units, sizes 3 to 15 horsepower. Will re- 
style line, expand and continually de- 
velop package unit for more effective 
manufacture. Reports directly to chief 
engineer and in charge of engineering of 
this product. Write BOX 3877, Air Con- 
ditioning & Refrigeration News, giving 
resume of experience, education and 
salary expected. 


CHIEF ENGINEER. Large nationally 
known refrigeration & air conditioning 
manufacturer in East has position open 
for experienced engineer to head depart- 
ment. Executive and technical abilities es- 
sential to direct designs of self-contained 
air conditioning units, air handling equip- 
ment, condensers, coils, large size con- 
densing units, and related refrigeration 
equipment. Write BOX 3878, Air Condi- 
tioning & Refrigeration News, giving 
resume of experience, education and 
salary expected. 


MANUFACTURER REQUIRES two men 
with experience in product and compo- 
nent arrangement design, in industrial 
and heavy commercial field. Ammonia and 
Freon. One man to be located in New 
York City, one man to be located in Vir- 
ginia. State preference. Resume should 
include recent salaries. BOX 3887, Air 
Conditioning & Refrigeration News. 


MANUFACTURER'S AGENT handling 
well-known lines of heating, air condition- 
ing and refrigeration in the southwest 
territory requires associate with experi- 
ence in this business. Excellent oppor- 
tunity. BOX 3889, Air Conditioning & Re- 
frigeration News. 


SERVICE MANAGER—Mfgr. of air cir- 
culators and room air conditioners needs 
experienced manager to assume full home 
office responsibility for service of com- 
pany’s products which are distributed 
nationally. Factory located Wichita, 
Kansas. Selary commensurate with experi- 
ence and ability. Write details to BOX 
3890, Air Conditioning & Refrigeration 
News. 


| CLASSIFIED ADVERTISING 


EQUIPMENT FOR SALE 


FOR SALE—80 ton cooling equipment as 
follows: with magnetic starters and auto- 
matic controls; 2 Frick 4 cylinder Freon 
Compressors 414 x 4% Model F.W.-440; 
2 40 H.P.—208 volt—3 phase—60 cycle 
1750 R.P.M. motors; 5 Aero fin coils, 4 
pipes deep, 18 pipes high 81” x 26”; 1 
80 ton Buffalo fan 33” x 42” delivery 20,- 
000 C.F.M.; 3 new American coils model 
20300. BOVAL REALTY CO., 312 38th 
Street, Union City, New Jersey. 


PROTECTIVE COVERS and pads for air 
conditioners, freezers and_ refrigerators. 
Standard sizes and made to order. Com- 
plete line of moving pads, carrying straps, 
hoisting belts, dollies and stair climbing 
trucks, for immediate delivery. Write for 
catalog and price list. ELKAY PROD- 
UCTS CO., 328 West 16th St., N.Y. 11. 
Telephone WAtkins 9-1148. 


BARGAIN: PATTERSON 160 ton dry ex- 
pansion water cooler, 500 GPM, three 
“Freon” circuits, 4 tube passes per cir- 
cuit. 30” diameter, 182” long, A.S.M.E. 
stamped, used less than three months 
and guaranteed to be in perfect condi- 
tion, cost $5600, will sell for $2900 or 
trade for good merchandise. GORDON 
LOZIER REFRIGERATION CORPORA- 
TION, 1612 California, Omaha, Nebr. 


$52 BUYS standard brand \4-HP open 
type or sealed type complete units. Other 
sizes up ‘to 38-HP. Write for complete 
listings on units and parts, including 
Klixon overload relays @ 18¢. MANN 
REFRIGERATION SUPPLY CO., 440 
Lafayette Street, New York 3, N. Y. 


— 


BUSINESS OPPORTUNITIES 


FOR SALE—Standard makes-new her- 
metic units-static & fan-cooled cond. \%- 
%, %, “4, %. Open units %, %. Relays 
and overload protectors. Driers, T.X.V. 
valves, pressure controls, belts, fittings. 
Water-cooling coils for carbonated water. 
Send for your lists and prices on our 
many other parts and supplies at great 
savings. Sold on money back guarantee. 
WALTER W. STARR, 2833 Lincoln, Chi- 
cago, Ill. 


MANUFACTURERS’ REPRESENTATIVE 
organization handling both sales and en- 
gineering starts operation January 1. 
Will cover Michigan, Ohio, Indiana, and 
western part of New York and Pennsyl- 
vania. We have broad experience in sales, 
engineering, field promotion, and a wide 
acquaintance with wholesalers, distribu- 
tors, and manufacturers in the industry. 
Thoroughly experienced with government 
agency operations and their purchasing 
practices, Would welcome inquiries from 
recognized manufacturers of refrigera- 
tion equipment, beverage dispensing 
items, water cooling equipment, and allied 
lines. Can guarantee up-to-date repre- 
sentation and increased sales in this terri- 
tory on lines accepted. JAMES J. GOOD- 
WIN, 1221 Hillger Avenue, Detroit 14, 
Michigan. 


FOR SALE: Well established commercial 
refrigeration business located in Central 
Florida and handling only national known 
brands. Easy terms can be arranged. BOX 
3850, Air Conditioning & Refrigeration 
News. 


WELL ESTABLISHED commercial re- 
frigeration business located Long Island's 
fastest growing community. Valuable 
franchises, service contracts, many fine 
accounts, good will, plus equipment for 
quick sale to right person. $5,000 cash. 
Write BOX 3888, Air Conditioning & Re- 
frigeration News. 


NORGE SEALED units remanufactured 
or exchanged. Immediate delivery from 
stock, 1 year warranty. Write for prices 
and shipping instructions. Genuine Norge 
terminals for Norge sealed units. Com- 
plete set of three, $1.15 plus postage. 
MODERN REFRIGERATION CO., INC., 
12641 E. McNichols Road, Detroit 5, 
Michigan. 
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AIR CONDITIONING & REFRIGERATION NEWS, DECEMBER 24, 1951 


May Raise Limits 
Of MRO for Repair, 
Installation Needs 


WASHINGTON, D. C.—National 
‘Production Authority revealed that it 


intends to amend soon its Controlled 


‘Materials Plan Regulation 5 dealing 
‘with maintenance, repair, and operat- 
ing supplies and minor capital addi- 
tions. 

‘The proposed amendment would 
‘raise the limitation on minor capital 
‘additions from $750 to $1,000 per 
‘quarter. A separate MRO quota 
would be established for the instal- 
lation of equipment. It would permit 
the acquisition of installation mate- 
rials in any quarter up to 10% of 
the quarterly MRO quota, or $1,000, 
whichever is greater. 

The amendment would also define 
expendable tools, jigs, dies, and fix- 
tures as operating supplies, regard- 
less of accounting practices. 

NPA emphasized that this amend- 
ment would allow small users of con- 
trolled materials $3,000 worth of 
MRO materials per quarter, $1,000 
each for maintenance, repair, and 
operating supplies, for minor capital 
additions, and for installation. 

NPA pointed out also that the 
amendment would give users wide 
latitude for self-certification of MRO 
materials without the necessity of 
establishing a quota. 

At the same time, NPA announced 
that a direction is under considera- 
tion which would make it mandatory 
to use a rating on orders for MRO 
copper materials because of the many 
violations of Order M-86, the order 
governing distribution of copper wire 
mill products to distributors. 


FIC Dismisses Its 
Charges Against Assns. 
Of Furniture Firms 


WASHINGTON, D. C.—The Fed- 
eral Trade Commission recently dis- 
missed, without prejudice, a 6%- 
year-old complaint charging 13 dealer 
associations with conspiracy to re- 
strain trade. 

The National Retail Furniture As- 
sociation, the American Retail Fed- 
eration, and 11 local groups were 
originally charged in 1945 with for- 
mulating and putting into operation 
a trade relations movement to de- 
prive employes of large concerns of 
the opportunity to buy furniture and 
associated merchandise through their 
employers. 

‘The associations have fought the 
complaint on the grounds that their 
actions did not constitute a restraint 
of trade but was rather an exposure 
of deceptive practices that thrived on 
misrepresentation of sellers and of 
prices whereby wholesale offers to 
consumers were in fact retail or 
higher than retail prices. 

More than 100 hearings were held 
in 12 cities with more than 10,000 
pages of testimony taken, after 
which Trial Examiner James A. Pur- 
cell recommended issuance of a re- 
straining order. The associations ap- 
pealed the recommendation and the 
current FTC action is a granting of 
that appeal. 

In making its decision, FTC noted 
that the acts in question occurred 
more than 10 years ago “under eco- 
nomic conditions which differed ma- 
terially from those now prevailing” 
and that the evidence does not show 
that the associations have restrained 
trade or deprived employes of their 
right to purchase through employers. 

“However,” FTC declared, “this 
action does not constitute an adjudi- 
cation of any of the issues involved 


or prejudice the right of the commis- 


sion to conduct a further investiga- 
tion into the respondents’ business 
practices and to take such further 
action as the commission may con- 
sider warranted as the result of such 
investigation or otherwise.” 


Frank Santoro of N.Y. 
Firm Dies In Auto 


NEW YORK CITY—Frank Santoro 
of Santoro Bros., local refrigeration 
contracting firm, died here recently 
at the age of 35. 

Death came suddenly while Santoro 
was riding in an automobile with 
his brother, John, executive head of 
the firm. He had not been ill previ- 
ously. In addition to his brother, San- 
toro is survived by his wife and three 
children. 
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Remington Model 4, 3 hp. 


Remington Line - - 


(Concluded from Page 1, Column 3) 


to remove up to 16 qts. of water 
from the conditioned air daily. The 
damper is designed to admit up to 
30 c.f.m. of outside air for ventila- 
tion. 

Other features of the model 4 
were announced as follows: 

“Pur-All” air filter with a total 
face area of 110 sq. in.; air and eva- 
poratively cooled, multi-row-type 
condenser with closely spaced fins 
on solid copper tubes; three-point 
“comfort control” providing air cir- 
culation, ventilation, and air cleans- 
ing with or without cooling and air 
drying; finned- draw-through-type 
evaporator—solid copper tubes with 
aluminum fins; centrifugal-type fan 
for room side air circulation and 
propeller-type condenser fan directly 
connected to a single motor. 

It was pointed out that the con- 
denser fan has a “slinger”’ to throw 
moisture removed from the air 
against the condenser for re-evapora- 
tion, ‘thus increasing efficiency and 
eliminating a drain.” 

Dimensions of the model were 
listed as 21% in. wide (22% in. over 
louvers), 26 in. deep, and 13 in. 
high. 

Regarding installation, the com- 
pany said tracks which accommodate 
chassis are first installed on window 
sill and project 13% in. outside of the 
window line. The unit then slides into 
place and side wings are added. 

The standard unit fits windows 
from 23 in. (net) to 32 in. wide. 
Special attachments are available for 
wider windows. 

The Remington line for 1952 will 
also feature 1-hp. and 114-hp. ‘Mois- 
ture Magnet” dehumidifiers. Each 
unit is designed especially for com- 
mercial and industrial use and for 
moisture removal in areas too large 
for the ordinary household dehumidi- 
fier, the company said. 

Basic design of the dehumidifiers 
is very similar to the Remington 
Leader model air conditioners. In 
fact, the company added, the Leader 
model air conditioners may be 
readily converted to dehumidifier use. 

Remington has, therefore, termed 
its standard Leader model 1-hp. and 
1%-hp. air conditioners “dual pur- 
pose units.” 

Balance of the line includes %%4-hp. 
and %-hp. window model air condi- 
tioners and 1-hp. and 1%-hp. console 
models. Remington said it will con- 
tinue its feature of genuine dark 
mahogany or blonde wood cabinets 
which are interchangeable on all con- 
sole models. 

“The Remington 1-hp. and 114-hp. 
Leader model air conditioners are de- 
signed particularly for installations 
where appearance is secondary to 
economy and high cooling power, 
such as remote installations, installa- 
tions where the enclosure is to be 
custom designed, and industrial and 
commercial applications,” it was ex- 
plained. 

Prices of the 1952 room air con- 
ditioners have not been announced 
but are expected to be approximately 
the same as in 1951. The company 
plans to start shipment of the com- 
plete line to distributors immediately, 
according to E. A. Bonneville, Rem- 
ington sales manager. 


K. J. Crider Resigns 


ALLIANCE, Ohio—K. J. Crider, 
vice president in charge of manufac- 
turing for Appliance Mfg. Co., maker 
of Duchess washers, announced his 
resignation effective Dec. 12, 1951. 
Crider has headed manufacturilg for 
the company for the past 15 years. 


S. S. United States Installs 
Remco Liquid Indicators 


ZELIENOPLE, Pa. — Announce- 
ment has been made by Remco, Inc. 
of the selection of its ‘“E-Z-See” 
liquid indicators for use as sight in- 
dicators on the giant new S. S8. 
United States. The passenger ship is 
being built by Newport News Ship- 
building and Drydock Co. 
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Says Hotpoint Executive 


Dealer Should Net $4,000 Profit Per Year 
From Water Heaters In Present Market 


CHICAGO —If aggressively pro- 
moted, one out of every 32 homes in 
a dealer’s area will buy an electric 
water heater, Edward R. Taylor, 
vice president, Hotpoint Inc., declared 
in announcing a new merchandising 
program to distributors and dealers. 

This sales volume would insure each 
dealer a minimum gross profit of 
$4,000 a year from this appliance 
alone, he said. 

According to the latest industry es- 
timates, over 2 million water heaters 
of all types will be sold in 1951, and 
over 1 million each year for he next 
five years, Taylor said. 

The market is big and consistent 
throughout the year, he pointed out. 
In contrast to some other appliances 
that fluctuate according to the sea- 
son, water heater sales remain at a 
steady volume the year round, vary- 
ing less than 10% from month to 
month, it was noted. 

To help dealers tap this rich mar- 
ket, Hotpoint is making a complete 
kit of merchandising material avail- 
able, Taylor said. Included in the spe- 
cial package are record albums for 
sales training, new advertising mats 
for local newspapers, action displays, 
miniature and full size cutaway 
water heaters, demonstration kits, 
and a slide rule that automatically 
computes hot water needs for any 
size family and combination of ap- 
pliances. 

For every 5,000 of the 34,600,000 
wired homes in the United States, 


there are 156 potential water heater 
sales, Taylor asserted. Field survey 
figures show, he said, that 67% of 
all water heaters are sold in cities of 
less than 50,000, giving the smaller 
dealer an opportunity to compete 
with big stores. 

In the new construction market, it 
is estimated that 50% of the 5 million 
homes to be built in the next five 
years will be equipped with electric 
water heaters, Taylor said. The fact 
that 1 million electric heaters were 
sold in 1950 compared to only 205,000 
in 1941, emphasizes the modern trend 
toward electrification in the home 
and on the farm, he noted. 

Today, only one out of every 10 
farm homes have electric water heat- 
ing facilities, Taylor said. To this 
relatively untouched market, he pre- 
dicted, rural electrification programs 
will add 450,000 new customers by 
1955, almost doubling the sales po- 
tential in this area. 

On electrified farms the order of 
purchase is usually lights, radio, 
water system, water heater, refrig- 
erator, range. The top three have al- 
ready been taken care of because 
55% of the total purchasers in farm 
and rural areas are now buying their 
first water heaters, Taylor stated. 

Taylor believes house-to-house calls 
will result in building sales. He also 
pointed out that water heaters are 
under Regulation “D” that requires 
only 10% down and allows 30 months 
to pay the balance. 


Appointees 


J. R. JENKINS K. O. SCHULTZ 


Schultz, Jenkins Take 
New Posts at Revco 


DEERFIELD, Mich.—Revco, Ire. 
here has announced the appointment 
of Ken O. Schultz as regional sa'es 
manager and James R. Jenkins 5s 
central district sales manager. 

Schultz’ new territory comprises 
Kansas, Missouri, North and South 
Dakota, Illinois, Wisconsin, Nebras- 
ka, Iowa, and Minnesota. Jenkiiis’ 
territory includes Michigan, Indiana, 
and the western half of Ohio. 


Revco said Schultz’ promotion 
comes as a result of his outstanding 
work in building up the central dis- 
trict. He has -been central district 
sales manager for the past four 
years. 

Jenkins has had wide experience 
in the appliance field as a specialist 
in food freezer sales. A graduate of 
Michigan State college, he _ served 
three years in the Army Air Corps 
in World War II. 
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conditioning industry. 


Brand-new 1952 EDITION 


The 1952 Edition of the Directory is the 17th 
printing of this exclusive ‘Buyers’ Guide”... 
for years the standard listing of who makes 
what, and where, in the refrigeration and air 


This priceless help for you in your business is 
the result of many months of careful research 
and thousands of dollars of 
most complete compilation of Manufacturers, 
Products, and Parts Wholesalers in the field. 
The new 1952 Directory contains listings in 
the following categories: Household Refrigera- 


expense. The 


You'll want copies for your salesmen 
both outside and counter men, copie: 


for your Buyer, Sales Manager — 


WRITE TODAY 
FOR QUANTITY DISCOUNTS 


UP-TO-DATE—AUTHORITATIVE 


tion, Commercial Refrigeration, Air Condition- 
ing, and Parts, Materials, and Supplies. In 
all over 8,000 listings! 


A feature of this year’s Edition is the most 
comprehensive, accurate, and up-to-date list of 
refrigeration and air conditioning parts whole- 
salers ever assembled. Geographically arranged 


mail now! 


USE THIS ORDER FORM TODAY! 
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. now in Stock! 


for ready reference. 


Place your order today to make sure you 
get your copy! 


Please send ....... 
Conditioning Directory at $1.00 each. 


[) Remittance enclosed ([) Bill me 


Fill in coupon below and 


BUSINESS NEWS PUBLISHING COMPANY 
450 W. Fort St., Detroit 26, Mich. 


. copies of the 1952 Refrigeration and Air 


TeTTriT Tir ir rit Zone ....+++**" 
if remittance accompanies order. 
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